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CAPITAL $2.000.000. 


A. & J. H. STODDART, General Agents 








? 


100 William Street = - New York City 





<M 


nahing NOW cd. ore iets & more FIRE - AUTOMOBILE - WINDSTORM 


For Contracts’ and Territery, address BUSINESS INTERRUPTION INDEMNITY 


H. M. HARGROVE, President - - - BEAUMONT, TEXAS 


(Open af 








_ . \ 4 
Or at a a. 


a 
\ 
} 
10) 
) 
j 
’ 
We 


DOES A COMPANY 


lst —Writing Standard Life Insurance 
MODERN vs. ANCIENT 2nd—Writing Substandard Life Insurance 
3rd—Writing Group Life Insurance 
4th—Writing Wholesale Life Insurance 
5th—Writing Juvenile Life Insurance 
6th—Circularizing your Prospects 
7th—Giving quick service in issuing poli- 
cies 
8th—With age limits one day old to sixty- 
five 
9th—That is the Largest Life Insurance 
Company in America for its age 
Protection 10th—That is officered by men that know 


: your problems and help you solve 
The feudal lords of old, built moats around their casties them 
to keep off the public. They DIDN’T NEED O. L. 

- & T. protection: all others do unless similarly isolated. 
Commonwealth O. L. & T. policy cannot keep people ME AN ANYTHING TO YOU? 
off your property, but it does protect you against claims 
made by them for injury sustained while on your Pp 
property. Agents presenting our O. L. & T. coverage If 80, write to 


from this angle find ready response. CHARLES E. WARD, Agency Manager 


Comimnawonith Casualty Co. SHENANDOAH LIFE INSURANCE CO. 


werner Puladelphle aw cot Roanoke, Virginia 
R. H. ANGELL, President 


W.L. ANDREWS E. LEE TRINKLE . 
Sec’y & Treas. Active Vice-Pres. 
Former Governor of Virginia 
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THE SPECTATOR 








“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders”’ 


EACHING this climax in his presentation he 
watched a new interest suddenly light in their 
eyes. 

Duty . . . obligation . . .pride . . . usefulness 

. all these had been brought into the interview, 
but even as he talked, he wondered how often be- 
fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” <A 
crisp idea . . . new and impelling . . . tangible 

. actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 
preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is essentially 
selfish, for men are so 
constituted! 


Protection,” 


Write today for the booklet, “Selling Perfect 
which gives other important 
reasons for Perfect Protection popularity. 


RELIANCE LIFE 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to no such barrier to sales efficiency. Ac- 
curate record: maintained by the most representa- 
tive among them over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely on the powerful pulling power of 
the Perfect Protection Policy. 

This policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of _the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection to 
those he serves. 


“Sell Perfect Protection and you'll sell more life insurance” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH * FARMERS BANK BLDG. - PITTSBURGH, PA. 


Tue Srecrator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXX, Number I, January 5, 1928; $4.00 per annum. 
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DISCUSSES INVESTMENTS 


Stocks Found Excellent for Life 
Companies 


BRITISH ACTUARY MAKES INVESTIGA- 
TION 


Concludes That Proper Knowledge of Con- 
ditions Will Make for Safety 


The Place of Ordinary Stocks and Shares 
(as distinct from fixed interest beafing secu- 
rities) in the Investment of Life Assurance 
Funds, was the subject of an address by H. E. 
Raynes, F. I. A., F. C. I. IL, secretary of the 
Legal and General Assurance Society of Great 
Britain, which was delivered before the Insti- 
tute of Actuaries recently. Mr. Raynes made 
a careful investigation from which he draws 
conclusions which should be interesting to Amer- 
ican life companies’ officials, among whom the 
subject has been discussed. Various extracts 
from his address follow: 


Investment of life funds in ordinary stocks 
and shares is not wholly new. At the present 
time out of the funds of British Life Offices 
about 4.3 per cent is so invested—one office has 
as much as 16 per cent. In Canada the practice 
is resorted to much more than here; in fact, 
this paper was partly inspired by the remarks 
of T. B. Macaulay, made in discussion at the re- 
cent Congress and in conversation afterwards 
with the writer. Mr. Macaulay then strongly 
advocated investment of a proportion of funds 
in common stocks as a measure to combat the 
trouble of a depreciation of currency. 

Speaking, later, of the results of his investiga- 
tion, which are detailed in the full paper, he 
says: 


I do not think that anything could be more 
convincing as to the merits of spreading invest- 
ments over a wide area than the consideration 
of the actual income which our fund of ordinary 
shares has earned. But I would go a step 
further and say that from the point of view of 
safety the figures indicate that a well-spread in- 
vestment in ordinary shares is a better proposi- 
tion for the ordinary long term investor than 
an investment in the debenture issues of the 
same group of companies. It should, more- 
over, be borne in mind that in the actual illus- 
trations the investments have been selected by 
the purely mechanical process of picking out 
the six with the largest share capital in each 
group and no intelligent changing of invest- 
ments during the 15 years has been permitted. 
Far better results could have been obtained by 
selling out the railway, gas, shipping, coal and 
steel shares when these were depreciating over 
a term of years, and reinvesting in other groups 
such as electrical equipment, insurance or vari- 
ous other commercial and industrial shares. 
More opportunity for discriminating with finan- 
cial advantage exists when we are dealing with 
ordinary shares than when the investments are 
in debentures. 

A factor which has altered materially the 
relative values of debenture stock and ordinary 
stock is the great improvement which has taken 


(Concluded on page 10) 


MISSOURI CASE LOST 


Supreme Court Decision Unfavorable 
to Companies 
HOLDS NO FEDERAL QUESTION 
INVOLVED 


No Specific Case Cited, Says Court in Deny- 
ing Petition 

WasuincTon, D. C., January 3.—Declaring 
that the 156 insurance companies contesting the 
order issued April 9, 1922, by Ben C. Hyde, 
Missouri Insurance Superintendent, requiring a 
10 per cent reduction in rates on fire, lightning, 
hail and windstorm insurance, had couched their 
allegations of unconstitutionality in too general 
terms, the United States Supreme Court, on 
January 3, in a decision holding that no federal 
question had been presented in the case, asserted 
that its power to set aside State-made rates as 
confiscatory will be exercised only in clear 
cases. The burden is on those seeking that re- 
lief to bring torward clear evidence. The 
court in effect upholds the order of the insurance 
department, which the companies had _ chal- 
lenged on the ground that the method em- 
ployed to make the calculations were unreason- 
able, confiscatory and in contravention of the 
due process clause of the Fourteenth Amend- 
ment. These contentions had been upheld by the 
State Circuit Court, but the State Supreme 
Court had reversed that decision and declared 
the order valid. 

The reduction amounted to more than fifteen 
hundred thousand dollars a year. If upheld, it 
was said, approximately eight million dollars 
would be returnable to Missouri stockholders 
as refund of premiums collected. “The com- 
plaint,” the court said in its decision today, in 
reviewing the case, “was framed to secure 
judicial review of the determination of the re- 
spondent.” The ground of attack was that the 
aggregate profits were not excessive and that 
the aggregate collections permitted under the 
rates were too low. Allegations asserting in 
general language that the findings, order and re- 
duced rates are confiscatory and repugnant to 
the Fourteenth Amendment are not sufficient. 
In order to invoke the constitutional protection, 
the fact relied on to restrain the enforcement of 
rates prescribed under the sanction of State 
law must be specifically set forth and through 
them it must clearly appear that the rates would 
necessarily deny to the plaintiff just compensa- 
tion and deprive it of its property without due 
process of law. “Jurisdiction of this court to 
set aside State-made rates as confiscatory will 
be exercised only in clear cases and the burden 
is on one seeking that relief to bring forward 
and satisfactorily prove the invalidating facts. 


(Concluded on page 13) 
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REORGANIZATION PLANS 


Hare & Chase Difficulties Being 
Ironed Out 


KEYSTONE ACCEPTANCE CORPORA- 
TION FORMED 


Realization Company Also Launched— 
Royal Indemnity Interests Still Active 
An organization, known as the Keystone Ac- 

ceptance Corporation, has been formed in Phila- 

delphia to take the good will and current busi- 
ness of Hare & Chase, Inc., under a reorgan- 
ization plan which has just been put into effect. 

There has also been formed the Hare & Chase, 

Inc., Reorganization Company, to realize upon 

the remaining subsisting assets of Hare & Chase, 

Inc. 

It will be recalled that Hare & Chase, Inc., 
a firm doing an extensive business in the financ- 
ing of automobile purchase paper, became in- 
volved in financial difficulties early in 1927. 
There was said to have been about $27,000,000 
in notes outstanding. Payment of the auto- 
mobile purchase paper had been guaranteed by 
the Royal Indemnity Company of New York, 
and when Hare & Chase, Inc., became involved, 
those identified with the Royal Indemnity came 
to the firm’s support, and with that help Hare & 
Chase, Inc., were enabled to liquidate outstand- 
ing paper to a safety margin. When that point 
had been reached, the stockholders’ safety com- 
mittee, headed by Percy H. Clark, took up the 
question of reorganization plans, which resulted 
in the formation of the Keystone Acceptance 
Corporation and of the Hare & Chase, Inc., Re- 
organization Company. Among the assets taken 
over by the latter is a claim of over $3,000,000 
against the National Surety Company, on which 
suit has been brought under an “ultimate loss 
bond,” which had been issued by the National 
Surety to protect Hare & Chase, Inc., against 
losses from uncollectible automobile paper. 

According to present indications, the work of 
the Keystone Acceptance Corporation will be 
under similar management with the Finance 
Company of America, which is one of the 
strongest finance organizations in the country. 
Those interested in the Finance Company of 
America have invested in preferred stock of the 
Keystone Acceptance Corporation, and addi- 
tional stock has been underwritten for the bene- 
fit of the old stockholders of Hare & Chase, 
Inc. Furthermore, individuals identified with 
the Royal Indemnity Company have also taken 
a stock interest in the acceptance organization, 
thus giving exceptionally strong backing to the 
venture with the idea of conserving the business 
of Hare & Chase, Inc., and safeguarding the 
rights of stockholders. 

In connection with the turning over of the 

(Concluded on page 19) 
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OR the most part the various field organs 

of the life insurance companies are ac- 
customed to filling out their pages with jokes 
of various age and description. In looking over 
a batch of such papers the other day I found 
this one in the Pacific Mutual News, which 
I had not heard before. It has the additional 
interest of containing local color. 

A four-year-old tot residing here in Los 
Angeles returned home from Sunday school, 
when this conversation with her mother ensued : 

Mother: “Well, what did you learn in Sun- 
day school to-day?” 

Daughter: “We learned about Adam and 
Eve.” 

-M.: “What did you learn about them?” 

D.: “They were very naughty. They 
wouldn’t mind God.” 

M.: “What did God do to them?” 

D.: “He turned them out of the Garden of 
Eden.” 

M.: “Where did they go then?” 

D.: “I dunno—to Hollywood, I guess.” 


* * * 


HE Federal News, of the Federal Life In- 
surance Company of Chicago yields this 
one, which is old but still good. 

In your sales talk keep well in mind and 
remember all the prospect says. In a political 
convention, a politician was introduced to a 
young man from up the country. The politician 
said, “Who was your father?” whereupon, 
being told, he replied, “Yes, I knew your father 
well, how is your father?” Then the young 
man replied, “Father died three years ago,” 
and the politician expressed his sorrow. The 
convention adjourned at noon. In the afternoon 
the young man met the same politician. The 
politician said, “What is you name and where 
are you from?” and upon being told, said, “I 
remember your father well, he was a splendid 
friend of mine. How is your father?” The 
young man replied, “Father is still dead.” 


* ¢ ¢ 


EING myself possessed of an Irish name 

(which does not mean that I have much 
Irish blood), I was interested in some informa- 
tion contained in a letter from Herbert P. Bick- 
ley, of the Sun Life Assurance Co. of Mon- 
treal. Speaking about a French-Canadian friend 
with an Irish name, Mr. Bickley continues, 
“This peculiarity, however, is not uncommon 
in this Province as there are many Frenchmen 
who cannot speak a word of English named 
McLean, McGregor, Campbell, O’Hagan, etc.” 
This would seem to indicate that the French 
women have a stronger sense of nationalism 
than the Irish men. It strikes me that here is 
an opportunity for “all good men to come to 
the aid of their country.” 


HE portrait painter of the insurance busi- 

ness has made his debut. And how! Only 
he paints the pictures with words instead of 
with the w.k. brush and, as far as I can judge 
from a casual meeting now and then, does not 
wear Byronic collars, velvet coats or long hair. 
Also (this for the ladies) he is young, good 
to look at and just a little shy. The lad’s name 
is Stanley Maynard and he is manager of the 
fraud and forgery bond department of the New 
York Indemnity Company. In addition, he is 
assistant superintendent of agents. 


x* * * 


HE engaging Mr. Maynard’s opus is a 

series of word-o-graphs of insurance 
agents and some company men, and he has 
called it “Rough Notes on Smooth Personali- 
ties.’ The “bits” are cleverly done, and by 
that I mean that not only will friends of the 
originals recognize the aptness of the character- 
izations, but the originals themselves will be 
unable to take offense. Amusing drawings, a 
la “When We Were Very Young,” decorate 
the pages of the booklet. 


* * 


R. MAYNARD has caught the trick of 

saying nice things about people without 
being sacchariferous. There is a marked 
catholicity about his choice of subjects too, 
since he roams from city to city and Coast 
to Coast. The sketch of Ike Davis of Parkers- 
burg is no less faithful than that of George 
Heaton of Louisville, while the likeness of 
Allan Fisher of Memphis is equal in accuracy 
with that of Jesse Harding of Boston or John 
A. Cochrane of New York. Here’s a sample 
of what Mr. Maynard says about Jack Coch- 
rane, who, as you doubtless know, is vice-presi- 
dent and forgery bond manager for the Na- 
tional Surety: 

“Jack Cochrane is of medium height—dapper 
—a constant wearer of spats during the winter 
months. You can discern him a block away 
by the swing of his oxfords and the sway of 
his cane. 

“His facility of ready speech is well known, 
but a Scottish modesty generally abbreviates 
any lengthy thoughts he might have.” 


* *¢ 


BOUT Bartlett Greene, Mr. Maynard says, 

“He is versatile in a subtle way.” Charlie 
Loventhal draws this fire: “A direct push of 
his hand, with all of his 190 pounds (just a 
guess) of avoirdupois would upset the best of 
intentions.” The booklet “Rough Notes on 
Smooth Personalities” is a piquant addition to 
that form of insurance literature which came 
into being with Spencer Welton’s “Confessions 
of a Conventioneer.” 
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R. FORD’S Model T is officially dead 
but its soul goes marching on. Right in 
the midst of an extensive advertising campaign 
extolling the virtues of the new Ford car 
comes this latest “Lizzie laugh” from McLeans- 
boro, Ill. One T. J. Brewster was awakened 
at 3 a. m. by the mournful and continuous wail 
of the horn on his automobile. (Remember the 
plaintive tone of the standard Model T horn?) 
Believing that thieves were endeavoring to take 
his coupé—imagine it!—Brewster hurried to his 
garage where he was surprised to find the ma- 
chine alone but still sending out the S. O. S. 
Investigation revealed that the wiring around 
the steering wheel had caught fire, causing the 
horn to sound. If all automobiles were as 
ingenious what a cut there would be in fire and 
theft rates? 
* * * 
NCIDENTALLY, the rates for the new 
Ford car show a 35 per cent reduction 
for theft due largely to the coincidental lock 
The rates for fire, however, are in- 
Casualty coverages re- 


feature. 
creased 20 per cent. 
main unchanged. 

* * * 
HE close of 1927 witnessed an unusual 
number of capital increases among fire in- 
surance companies, quite a few of which were 
accompanied by reductions in par values. As 
to the merits of such a move the Hartford 

Courant says editorially: 

To the insurance company, which is not pri- 
marily interested in the market quotations of its 
stock, an increased number of stockholders 
means an increase in good will. Every stock- 
holder in a fire insurance company, for instance, 
is a possible insurer in that company. In fact, 
up-to-date insurance companies send out letters 
urging stockholders to bear in mind that, if 
their own insurance is placed with the com- 
pany, they are, in helping it, helping themselves 
by contributing to the premium income of the 
corporation in which they are shareholders. The 
more stockholders the more business. 

* * x 
HE Inveterate Punster of this office has 
begun his 1928 campaign by asking if the 

Insurance Commissioner of Iowa, who suffered 
a broken leg some time ago, has recovered suffi- 
ciently to enable him to Ray-Yenter active 
duty. 

* * * 

AS a result of investigations by insurance 
if companies to determine the cause of an al- 
‘eged epidemic of incendiarism it has been 
found that the Americanization of English 
country homes—that is, the introduction of 
steam heating and electricity—has been respon- 
sible for the frequency of mansion fires in re- 
cent years. In the last two years scores of 
beautiful old houses have been destroyed. The 
old flues of these houses, the insurance investi- 
gators found, were not adapted to the heat gen- 
erated by big furnaces. 
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THE HEALTH OF NEW YORK 

HAT “proper attention to the pres- 

ervation of the public health will 
produce a_ strong, healthy, vigorous 
people” was the declaration made yester- 
day by Governor Alfred E. Smith of New 
York in his eighth and last annual mes- 
sage to the Legislature of that State. 
Insurance companies will be especially 
interested in the Governor’s remarks, par- 
ticularly those portions of his address 
which relate to public welfare activities 
and workmen’s compensation benefits. 

Nursing service, a means to civic health 
which has been particularly stressed by 
one life insurance company, has not been 
neglected by the Empire State. Governor 
Smith says that ten years ago there were 
less than 500 public health nurses in New 
York, whereas now there are 1,200. 
Service to expectant mothers has been 
peculiarly successful in that more than 
1,700 such cases were examined and ad- 
vised last year and, through this and 
other activity, the death rate of women 
in rural sections from causes associated 
with childbirth was reduced 33 per cent. 
Dealing with the falling off in the death 
rate in the population generally, Governor 
Smith said: 

The constantly decreasing death rate is a full 
and complete reward for the money and effort 
put into public health activity. It has reached 
the lowest point in the history of the State in 
1927. In the first ten months in the year it is 
12.3. Translated into human beings it means 
that contrasted with ten years ago, 28,000 people 


are living who would have died had the death 
rate been the same as then. Six thousand of 


these are babies because the death rate of infants 
ten years ago was 90 in every thousand. Today 
it is 60. 

The recommendations made by Gov- 
ernor Smith with reference to workmen’s 
compensation laws will be found in the 
casualty and surety news pages of this 
issue of THE SPECTATOR. The Governor, 
however, also touched on the question of 
occupational therapy, which concerns not 
only casualty insurance companies but 
those life insurance companies writing 
disability insurance. On this point the 
chief executive of New York declared: 

Another gain of recent years has been the 
development of occupational therapy in our 
State hospitals. The value of this form of 
treatment for physically-able patients had been 
recognized for many years, but it was not until 
1922 that a determined effort was made to extend 
its use throughout the whole hospital system. 
In that year a director of occupational therapy 
was appointed and soon thereafter a chief thera- 
pist and assistants were appointed in every 
State hospital. More recently physical training 
under competent instructors has become an 
essential part of the treatment. An indication 
of the advance in this field is seen by the in- 
crease in patients receiving systematic occupa- 
tion as a measure of treatment from 1800 in 
1922 to 14,,000 in 1927. 

Insurance companies, vitally interested 
in the problems of public health and 
themselves making no small contribution 
to the means by which the desired aim 
may be achieved, will find a large meas- 
ure of satisfaction in the message of 
Governor Smith. Those writing business 
in New York State may well be encour- 
aged in their efforts on behalf of policy- 
holders, and such organizations as the 
Life Extension Institute may well feel 
that the time is coming, however distant, 
when humanity will be rid of some of the 
ills to which it has long been heir. 





HARBOR FIRES AND OIL 

INCE oil began to be used as a fuel 

for ships there have been many 
warnings in the shape of tremendous fire 
losses that it creates a hazard in harbor 
waters which cannot be minimized. Last 
week there occurred a fire in Hoboken 
which destroyed a pier, a liner, several 
barges and other property. Every news- 
paper carrying a story of this fire reported 
that it spread with remarkable rapidity 
due to the fact that oil on the water 
caught and the fire department was 
totally unable to control the resultant 
blaze. The only way to prevent damage 
from harbor oil fires is to keep the oil 
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out of harbor waters. Such a fire is 
almost impossible to control, and once- it 
gets under way it has access to such tre- 
mendously valuable properties that a con- 
flagration is inevitable. There are almost 
never small losses connected with harbor 
fires of today. They are all large, and 
the wonder is that there are not more of 
them. A study made a year or two ago 
by the United States Chamber of Com- 
merce of ways and means to eliminate 
this hazard brought out that it could at 
least be reduced from its present pro- 
portions, but, around New York at least, 
very little has been accomplished along 
such lines. It is time that authorities in- 
terested themselves more effectively in 
the matter. 


hea the year just closed was, in 


some respects, not quite so good 
a one as was 1926, it is generally consid- 
ered to have been a favorable year for 
business, and most authorities are pre- 
dicting a fairly good business year in 
1928. In the life insurance field, an aver- 
age increase in new business written of 
about 2% is expected to be shown when 
the records are completed. The fire insur- 
ance companies’ premium writings may 
not show an increase, or may even have 
fallen off a little, but the property losses 
declined materially in 1927 from the high 
level reached in 1926, so that some under- 
writing profit may have been made. As 
to casualty and surety business, as a 
whole, there seems little likelihood of 
either much profit or much loss having 
been made on underwriting last year, 
though the fidelity and surety business 
probably fared better than some other 
classes. With the prices of securities.gen- 
erally high, the assets and surpluses of 
most companies will be augmented by 
actual or contingent profits thereon. 





John A. Reynolds Is Vice-President of 
Union Trust Company 

At the December meeting of the directors of 
the Union Trust Company of Detroit, John A. 
Reynolds was elected vice-president of the com- 
pany. Mr. Reynolds is known to life insurance 
men in the United States and Canada for his 
outstanding initiative in bringing about the co- 
operative program which has resulted in the 
development of the life insurance trust idea. Mr. 
Reynolds has addressed the Association of Life 
Agency Officers, the annual gathering of under- 
writers, and many agency conventions, and he 
generally is looked upon as an authority on the 
life insurance trust program. 
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You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 
During 84 years the first American legal 


reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 











EXCEPTIONAL OPPORTUNITY 








in California or other Western 
States for responsible men who 
wish to engage permanently in 


life insurance field work. 








Address M. F. Branch, Manager of Agencies 


CALIFORNIA STATE LIFE 


J. Roy Kruse, President 
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WE WANT A GENERAL 
AGENT FOR TOLEDO 


The Lincoln National Life Insurance Company has 
hundreds of policyholders in the Toledo territory. 
It has a fully equipped office, including a steno- 
grapher, in the Second National Bank Building in 
Toledo. 


‘And another thing— 


The proximity of the Toledo territory to Fort 
Wayne and the direct rail connections between the 
two cities gives full benefit of the speedy Home Of- 
fice service of The Lincoln National Life. 


Call or address 


(unk UP(()wirn Tue () LINCOLN) 
The Lincoln National Life 


Insurance Co. 














“*Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $500,000,000 in Force 











Thirty Two Years 
OF 


Personal Service 


Has gained the confidence of 
our policyholders and enabled us 
to build an organization of which 
everyone connected with it is 
mighty proud. 


THE GLOBE GROWS 
GREATER, SAFER, AND 
BETTER EACH YEAR 


THE GLOBE MUTUAL LIFE INSURANCE 
COMPANY OF CHICAGO 


T. F. BARRY, Founder 


WILLIAM J. ALEXANDER 
Secretary 


POSE BARRY DIETZ 
President 
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FIELD POLICY CHANGED 





American Central Life Announces 
Innovations 





REDUCES PREMIUM RATES 





Increase in Cost of Income Disability—Dis- 
ability Rider Providing Only Waiver 
of Premiums Added to Policies 

Following several years of close study the 
American Central Life Insurance Company, of 
Indianapolis, Ind., began, early in 1927, to make 
preparations for a change in its system of 
agency organization, premium rates, policies, 
and its program of field development. These 
innovations were announced to the field force 
of the company as of January 1. 

Briefly summarized, the’ changes are as fol- 
lows: New and materially reduced premium 
rates on practically all policy forms; an in- 
crease in income disability rates; the addition 
of a disability rider providing only waiver of 
premium; a unique group of agency appoint- 
ment forms so drawn as to stimulate unusual 
interest on the part of the agent in the renewal 
of business in accordance with certain pre- 
determined standards. 

The American Central, in attacking a situa- 
tion which confronts practically every life in- 
surance company operating to-day, based its 
action upon these theories: 

1. The representative who is disinterested, 
unambitious, lacking in initiative, and not atten- 
tive to the renewal of his business should be 
eliminated. 

2. Demands for an abnormal volume of new 
business, even when addressed to men of high 
ability, may prove dangerous unless existing 
agency contracts are particularly designed to re- 
ward only the production of renewable business 
and to guarantee production of that character. 

3. Premium rates should be so adjusted as 
to make possible ample compensation to the 
producer, by paying him equitably for the writ- 
ing of insurance which renews, according to the 
company’s standards of measurement, and at the 
same time to safeguard absolutely the interests 
of the insuring public. 

With these fundamental necessities in mind, 
the American Central devoted the year 1927 to 
a close investigation of its field personnel. The 
whole agency policy of the company hinged it- 
self upon the removal of the unfit; the educa- 
tion and sitmulation of the remaining represen- 
tatives, with particular concentration upon the 
importance of securing only renewable business ; 
and the gradual evolution of an organization 
trained to select desirable clients and to “sell” 
those clients so effectively that the persistence 
of their business is largely a matter of course. 

The wisdom of the American Central’s plan 
has already been demonstrated during the 


experimental period by a reduction in field turn- 
over, a general improvement in the caliber of 
its representatives, an unusual improvement in 
the company’s second premium renewal ratio, 
and a heavy per capita increase of production. 
In a word, the result has been: Fewer and 
more capable representatives writing propor- 
tionately more and better business. 

The company’s new and reduced premium 
rates should act as a spur to a further increase 
in production, and this increase should prove 
of a sound and lasting nature by reason of the 
unique appointment forms under which sub- 
sequent business will be written and renewed. 


FIRST LIFE COMPANY FIGURES 
Two Companies Both Show Gains in 1927 

Few figures from the statements of the life 
insurance companies covering 1927 are as yet 
available. There was a general increase in- 
dicated for 1927 over 1926, judging by the re- 
turns of many of the large companies covering 
the first eleven months of the past year, amount- 
ing to about 2 per cent in new business. 

Reports received from the companies named 
below indicate substantial increases in the 
amounts of new business last year. 

Illinois Life, Chicago.—Insurance in force, 
December 31, 1927, over $176,000,000; assets, 
over $36,750,000, an increase of $4,500,000; in- 
come in 1927, over $6,500,000; payments to pol- 
icyholders and beneficiaries, over $2,125,000; 
capital, surplus and special funds, $9,250,000, 
an increase of about $2,000,000. 

Lafayette Life, Lafayette, Ind—New paid- 
for business in 1927, $4,750,000; 1926, $3,619,- 
882; insurance in force, December 31, 1927, $25,- 
250,000, an increase of $2,350,000. 


1927 General Agency Results 

Ives & Myrick, managers at New York for 
the Mutual Life Insurance Company of New 
York, report paid-for business for 1927 of $38- 
097,000—a net gain of $4,145,000 over the paid- 
for business in 1926. This enterprising firm be- 
lieves that conditions favor a continued gain in 
life insurance accomplishment for 1928. 

D. D. Phillips, Charlotte, N. C. (New York 
Life)—-New business in 1927, $11,603,000; in 
1926, $10,650,000; in 1925, $10,142,000; in 1924, 
$8,254,000, and in 1923, $7,012,000. 


Empire Life Purchased by R. S. Tiernan 

The Empire Mutual Life Insurance Company, 
of Washington, D. C., has been purchased by 
R. S. Tiernan, president of the Central Life In- 
surance Company, of Fort Scott, Kan. The 
company has a capital of $100,000, assets of 
approximately $300,000, and insurance in force 
of about $3,500,000. The entire stock of the 
company has been purchased by Mr. Tiernan 
who will remove the headquarters to Kansas 
City and operate it from there. 
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BRIGHT PROSPECTS AHEAD 





Life Insurance to Have Biggest Year 
in 1928 





AGENTS REPORT GOOD CONDITIONS 





President of American Life Conventicn 
Makes Optimistic Predictions for New 


Year 
By O. J. ARNOLD 
President, American Life Convention, St. 


Louis, Mo., and of the Northwestern Na- 
tional Life Insurance Company, Min- 
neapolis, Minn. 

The year 1928 will be the best balanced 
twelve-month period of the twentieth century 
if life insurance trends are an indication of 
what we may expect of the immediate future— 
and experience has proved that life insurance 
is one of our very best business barometers. 

It is possible—and very probable—that many 
individuals and some industries and businesses 
will not enjoy the peak prosperity that was 
their during the war boom days. But we must 
not judge general conditions by individual or 
purely local interests, but rather consider all 
lines of industry, the outlook for 100,000,000 
persons rather than what may happen to a few 
thousand or even as much as half a million scat- 
tered throughout the country. Reports that 
have come to the representative life instrance 
companies operating throughout the country 
Reports that have come to the representative 
life insurance companies operating throughout 
the country from their hundreds of thousands 
of agents, who are in constant touch with people 
in all walks of life, clearly show that there is 
every reason to believe that most all lines of 
industry will experience an upward movement 
in 1928. Nothing of the boom nature, but good 
substantial improvement, steadily increasing de- 
mand for their products and placed on a normal 
market at prevailing prices. The very best 
condition for everyone, manufacturer, jobbers, 
wholesaler, retailer, consumer. 

Our agents working in the rural sections of 
the Middle West, West, Northwest, Southwest, 
and South are very optimistic concerning the 
future. They feel that the farmer will be in 
very much better shape in 1928 than he was in 
1927 or in any year since the slump of 1921. 

Life insurance should have its best year in 
1928 notwithstanding the wonderful record made 
by the year just drawn to a close. Life insur- 
ance executives will be disappointed if there is 
not an improvement of upwards of 5 per cent 
in life insurance sales. 

In 1927 approximately $17,000,000,000 of new 
life insurance was purchased by the residents 
of the United States, and there is now in. force 
approximately $88,000,000,000 of such insurance. 
This vast volume represents about 115,000,000 
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policies and protects the lives of some 62,000,- 
000 persons. This offers substantial proof of 
the thrift of the American people and the un- 
selfishness of the present generation, disproving 
some of the very unkind charges that have been 
made against us. 


Discusses Investments 
(Concluded from page 3) 


place during the past generation in company 
finance. Banks, finance and insurance com- 
panies have for a long time set a very high 
standard in the accumulation of reserves from 
current profits and have adopted a cautious pol- 
icy in the payment of dividends, preferring 
that the latter should be restricted to a moderate 
figure which could be maintained and that the 
surplus, a fluctuating sum, be transferred to 
reserve. This practice has now extended to 
many commercial and industrial companies, and 
it is an accepted principle in finance that those 
in control of companies should in times of pros- 
perity accumulate large reserves which may be 
used in the service of the company or drawn 
upon in times of adversity. In their analysis 
of the net profits from 237 industrial companies 
published in the three months ending September 
30 last, the Economist (October 22, 1927), 
shows that approximately 15 per cent of such 
profit was placed to reserve, even after allow- 
ance had been made for the large debits to past 
reserves for debenture interest, etc., among the 
iron, coal and steel and textile groups. To 
such an extent has this policy developed in many 
trust and insurance companies that the yield 
on their ordinary shares at current market 
prices is less than that of the debenture issues. 
A discriminating investor fully appreciates such 
methods since he knows that while the present 
dividend may be moderate, it will in future be 
constantly increasing in virtue of the interest 
income derived from the accumulating reserve 
fund. Except for the period of frenzied finance 
in the post-war boom, the financial organization 
of public companies moves on a higher plane 
now than it did 15 or 20 years ago. 

Although to be of real benefit it must repre- 
sent a significant fraction of the whole, I am 
not prepared to commit myself to any indica- 
tion of the actual proportion of the funds of an 
office which should be invested in ordinary 
shares—that is a matter of individual opinion— 
but ordinary shares certainly cannot take the 
place altogether of fixed interest and redeem- 
able stocks. One of the principles of sound 
finance enunciated by past actuaries is that 
there must always be a proportion of funds 
easily convertible. Ordinary shares would cer- 
tainly not conform to this condition. A life 
office is not the same as a trust company, since 
its funds are accumulated to meet specific liabili- 
ties which, in the nature of things, will mature 
and disappear, unless replaced by others, in the 
course of littlke more than a generation. <A 
fluctuation in funds, therefore, with the possible 
necessity of realizing assets must be contem- 
plated by the life offices. 

It cannot be overlooked that the investment 
in ordinary shares will call for a specialized 
knowledge of industrial conditions, perhaps to 
a considerably greater degree than at present 
obtains among actuaries. In my investigations 
for this paper I have dealt with only nine 
groups, but in each one the collation of the fig- 
ures, over 15 years, of capital changes and prof- 
its earned, have proved most informative as to 
the industrial and financial conditions of the 
group as a whole. In their methods of finance 
members of each group tend to common prac- 
tices and to a certain extent to a common experi- 
ence, and they should be studied historically as 
an economic group before investment is made 
therein: The individual merits of particular 


companies can be compared subsequently with 
view to selecting some of the best. 





J. B. WOOD IN NEW POST 
Made Director of Education for Interna- 
tional Life 
The International Life Insurance Company of 
St. Louis, Mo., has announced the promotion of 
J. B. Wood, for the past three years inspector 
of agencies, to the newly created post of director 


of education. He will assume his new duties 
at once. 

In his new position Mr. Wood will conduct 
traveling schools for the training of agents and 
prospective agents at the various branch of- 
fices and general agencies of the company. He 
will also prepare a special correspondence edu- 
cational training course and have charge of the 
compilation and dissemination of other selling 
literature of the agency organization of the In- 
ternational Life. 

Mr. Wood has had considerable experience 
as a personal producer and also as a general 
agent and insurance company executive, and 
appears ideally fitted for his new post. For 18 
years he was a general agent for the National 
Life of the U. S. A. at Atlanta, Ga., and Little 
Rock., Ark. Later he joined the Bankers Life 
of Des Moines as a general and for three years 
was regional sales director for that company 
in New York. 

Prior to entering insurance Mr. Wood was 
an associate professor at the Georgia School 
of Technology. In his college days he was a 
star football player, being the captain of the 
first football team of Centre College, which has 
since became famous as the Praying Colonels, 
and he was also a member of Walter Camp’s 
celebrated team of 1892, which won thirteen 
games without using a substitute player. Vance 
McCormick, later chairman of the Democratic 
National Committee, and Frank Hinkey, reputed 
to have been the greatest end in the history of 
American college football, were other members 
of the Yale team. 


MICHIGAN LIFE OFFICERS 


Former Governor Alex. Groesbeck to Head 
New Company 

Former Governor Alex. Groesbeck of Michi- 
gan is to be president of the new Michigan Life 
Insurance Company of Detroit, Mich. Leon- 
hard T. Hands, former insurance commissioner 
of Michigan, is to be vice-president and gen- 
eral manager; Roy W. Anger, vice-president ; 
Wesley D. Beaumont, secretary, and Dr. W. H. 
Brown, medical director. 

Mr. Hands, as well as being a former com- 
missioner, was vice-president of the Michigan 
Mutual Life until it was absorbed in the Na- 
tional Life of the U. S. A. Mr. Anger was 
home office general agent of the Michigan Mu- 
tual, later being in the Detroit office of the 
National Life. He was at one time a vice- 
president of the American Life. Dr. Brown is 
resigning as medical director of the American 
Life to take his new post. 

The company has an authorized capital of 
$2,000,000 and one-half of that is now being 
sold by Walter Tate, fiscal agent of the com- 
pany. 


NYLIC INCENTIVES and AIDS TO SUCCESS 





The Bulletin 


MONDAY MORNING! 


For over 35 years, Monday has been Bul- 
letin Day among Nylic Agents every- 
where, the mailing of the Bulletin being 
timed to reach every agent from Maine 
to California, from Canada to the Gulf 


of Mexico, on Monday morning. 


I A punctual start for the week means so 

much! A fresh, constructive idea, or an 
old one in a new dress, helps to begin 
Monday’s work promptly, and to carry on 
through another six-days with energy and 
enthusiasm. 


Every Monday morning Nylic Home Of- 
fice renews its contact with the agent 
through the Bulletin, which carries some 
helpful message derived from practical 
experience, forcefully and attractively ex- 
pressed : 


A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 
An Effective, Usable Sales Suggestion. 
A Record of Some Fellow - Agent's 


Success. 


g The cumulative effect of these weekly 

Messages from Nylic Officers, who “talk 

same language’ as the agent, is stimu- 

lating to the individual and to the collec- 
tive body of agents. 


The Bulletin has become an institution. 
Life-insurance-wise it is, for Nylic men, 
what his daily paper is to the business 
man: he “couldn't begin the day right 
without it.” 





“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 





New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 
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NORTH AMERICAN LIFE ABSORBS 
NORTHERN LIFE OF MINNEAPOLIS 
G. H. Austin Retiring—T. O. Berge to 
Head Combined Concerns 

The North American Life and Casualty 
Company, Minneapolis, Minn., has increased 
its authorized capital from $125,000 to $250,000. 
It now develops that this increase of authorized 
capital was in preparation for the taking over 
of the business and the entire assets of the 
Northern Life Insurance Company of Minne- 
apolis, Minn., a recently organized life insur- 
ance company having a paid-up capital of $100,- 
000, a transaction that was consummated as of 
December 30, 1927. In consequence the North 
American Life and Casualty Company closes 
the year 1927 with an authorized capital of 

250,000 and a fully paid cash capital of $175,- 
000, total cash assets approximating about $450,- 
000, with a net cash surplus of between $50,- 
000 and $60,000. 

In connection with these transactions Z. H. 
Austin, president of the North American Life 
and Casualty Company since 1912, announces 
that he has disposed of his entire interest in the 
company to T. O. Berge of Minneapolis, Minn., 
who will succeed him as president. It is learned 
that Mr. Austin plans to retire from the insur- 
ance business altogether and devote his entire 
time in future to personal business matters. 


The North American Life and Casualty Com- 
pany, as its name implies, transacts both a life 
insurance and a health and accident insurance 
business, but plans to feature its life insurance 
business in future issuing both participating 
and non-participating poliices. 


JOHN H. MCHUGH IS DIRECTOR OF 
NORTH AMERICAN REASSURANCE 
Two Promotions Made—William H. Smith 
and Pearce Shepherd Benefit 


The board of directors of the North Ameri- 
can Reassurance Company of New York last 
week elected William H. Smith to the position 
of secretary of the company. Pearce Shepherd, 
A. A. I. A., A. A. S., was appointed assistant 
actuary of the company. 

At the same meeting John H. McHugh, 
president of the Chase National Bank, was 
elected a director of the company. 

Mr. Smith is an experienced life insurance 
man, having been 11 years with the Equitable 
Life Assurance Society and four years with 
the Manhattan Life Insurance Company before 
he joined the staff of the North American Re- 
assurance Company in 1924. Mr. Smith was 
appointed assistant secretary of the North 
American in 1925. 


Mr. Shepherd is an associate of the Ameri- 
can Institute of Actuaries and an Associate of 
the Actuarial Society of America. He belongs 
to a family of young actuaries who are rapidly 
making names for themselves. His oldest 
brother, Clinton O. Shepherd, is actuary of the 
Missouri State Life Insurance Company, and 
another brother, Bruce E. Shepherd, is chief 
assistant actuary of the New Jersey Insurance 
Department. 


PENN MUTUAL’S PLAN 
Series of Meeting for General Agents 
Arranged 

The agency expansion plans of the Penn Mu- 
tual Life Insurance Company, of Philadelphia, 
as outlined in THE SPECTATOR some weeks ago, 
have been completed, and Vice-President Hart, 
and other members of the home office staff, will 
present them to the company’s general agents 
at five regional meetings to be held in Febru- 
ary and in the first days of March. Each 
meeting will be of three-days’ duration, and 
will be attended by President Law, and the 
necessary members of the home office staff. 

The agency expansion program is far reach- 
ing. The general agents will be supplied at 
these meetings with tested methods for finding 
agent prospects, and for turning the desirable 
ones into applicants for Penn Mutual contracts. 


The new educational system will be thoroughly 
explained. Additional methods for procuring 
new business will be shown. Improvements in 
agency management, designed to create uni- 
formity of system and routine will be detailed. 


FRANK N. JULIAN’S NEW POST 
Becomes Active Vice-President of Union 
and Progressive, and Union Life In- 
surance Companies 
J. W. Walker, president of the Union Aid 
Life Insurance Company, the Progressive Life 
Insurance Company, and the Union Life In- 
surance Company, all of Rogers, Arkansas, has 
announced the election of Frank N. Julian, 
former Insurance Commissioner of Alabama, 
as active vice-president of these companies. Mr. 
Julian assumed his new duties as of January 2. 





Organization Number Commended 


Among the many letters received concerningthe annual Organization Number of THE SpeEc- 
TATOR, the following one from W. T. Grant wasparticularly appreciated. 


BUSINESS MEN’S ASSURANCE COMPANY 


w T GRANT 
PRESIDENT 


@rrice OF THE 
PRESIDENT 


KANSAS City. MISSOURI 


Wednesday 


December 


Twenty-eight 
192T 


Wr. Arthur Le J. Smith, President 
The Spectator Company 
135 William Street 
New York, Ni, Ye 


Dear Mr, Smith: 


You and your associates are entitled to 
the heartiest congratulations on account of the very 
attractive Annual Organization Number of the Spectator 
which you published on December 15. 


I have looked over the advertising copy and 
reading matter with a great deal of interest. 


Yours very truly 
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Company’s Home 


100 BROADWAY 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 
Plate Glass Insurance 














Home Office Building 
Jefferson Standard 


LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 


300 MILLIONS 
INSURANCE IN FORCE 





Greensboro, North Carolina 




















COME TO 
SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 


MOUNTAIN STATES 
LIFE INSURANCE COMPANY 


Hollywood, California 


William L. Vernon, President 


L. E. Hubbard 
V. P. & General Counsel 


R. N. Stevenson 
V. P. & Agency Mgr. 














SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 


Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 


Men and women who have capital for invest- 
ment. 


Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, writers, economists 
and philanthropists. 


Professors and teachers who are in charge 
of insurance classes. 


Public and private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SURVEY 
II. FounpATION PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Score anp VALUE oF Lire INSURANCE 
V. Services RENDERED By Lire INSURANCE 





[N. B. .To enhance the value of this book for 
classroom use, Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 


Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 


THE SPECTATOR COMPANY 
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The Appendicitis Record of 1926 


By Freperrck L. HorrmMan, LL.D. 


Consulting Statistician, Prudential Insurance Company of America 


deaths in the registration area which 

now includes about 90 per cent of 
the population. Making allowances for the 
unrecorded area, it is safe to assume that the 
present mortality from this disease in the entire 
Continental United States is over 16,000 per 
annum. By way of comparison, it may be 
pointed out that the total deaths from ,typhoid 
fever in 1924 in the registration area were 
only 6617, while deaths from measles, whoop- 
ing cough and diphtheria caused less than 10,- 
000 deaths in each case. Appendicitis, there- 
fore, remains as one of the outstanding mor- 
tality problems regardless of the truly enor- 
mous amount of operative interference by 
means of which countless lives are saved. In 
other words, in appendicitis as in diabetes and 
«cancer, the disease incidence is considerably 
more important than the inference from the 
mortality returns would justify. One of the 
first statistical investigations into the mortality 
of appendicitis of which I have knowledge was 
contributed by Dr. Frederic S. Dennis of New 
York in a paper read before the Medical So- 
‘ciety, King’s County in 1903. This paper was 
followed in 1915 by an analysis of appendicitis 
‘statistics by Knud Stouman, at that time con- 
nected with the Prudential, but now chief 
statistician of the Medical Division of the 
League of Nations, Geneva. The paper by Mr. 
Stouman is an admirable analysis of the disease, 
including a most interesting comparison for 
different countries which is here reproduced 
since no later international’ statistics seem to 
have been published. It would certainly be 
worth while, however, to bring the information 
for different countries down to date: 


\ PPENDICITIS in 1924 caused 14,788 


INTERNATIONAL APPENDICITIS STATISTICS— 
1907-1913 


(Rate per million) 


TON, 5.2 oo oi cee veccetewss 1907-1911 113 
RRR oss: 0 0. win be eresd taea 1908-1912 107 
GHEIEND 566 ball vcwi wv devemeears 1908-1912 98 
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England and Wales.............. 1908-1912 66 
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This table emphasizes the unenviable position 
of the United States, which was second in the 
table, being surpassed only by Switzerland. In 
1924, according to the latest statistics of the 
census office, the appendicitis death rate for the 
registration area was 149 per 1,000,000, so that 
there has been a marked increase in the fre- 
‘quency of the disease in the meantime regard- 
less of an increased amount of operative inter- 
ference. Reviewing the incidence of the disease 
in the registration area back to 1900, it appears 
that in that year the rate was 97 per 1,000,000, 
increasing to 114 by 1910, to 134 by 1920 and 





to 149 by 1924. We are, therefore, confronted 
by a like situation as in cartcer and diabetes— 
that regardless of strenuous efforts on the part 
of the medical and surgical professions the mor- 
tality from these more or less related causes 
is increasing. 

That the increase is continuous since 1924 is 
brought out clearly by the table following for 
representative American cities which in 1926 
had a combined population in excess of 25,000,- 
000. 


I.—DEATHS FROM APPENDICITIS, 1910-1926 
No. of Death Rate 
Cities Population Deaths per 100,000 

one 17,754,925 4 13. 





»754,925 36 3.3 

56 18,592,533 2,556 13.7 

56 * 19,035,574 2,649 13.9 

omnes 58 19,715,919 2,765 14.0 

Sikes aa eris 59 20,399,296 2,993 14.4 
Said arer stati aie 58 20,739,026 3,012 14.5 
Sinsip@acm sions 59 21,289,799 3,163 14.9 
Bare wlece arent 58 21,673,834 3,112 14.4 
ly PT 57 22,086,995 2,858 12.9 
bis once waster 59 22,545,852 3,058 13.6 
Teer ere 59 23,226,664 3,629 15.6 
Pha cieico esa 59 23,678,152 3,682 16.4 
°F by OES 59 24,129,640 3,924 16.3 
58 24,520,938 4,170 17.0 

eovcccd Hare 56 24,652,137 4,189 17.0 
Mae aneiaa ses 59 25,034,986 4,400 17.6 
We eiNewcene cde 54 25,660,614 4,447 17.3 


As brought out by this tabulation, for which 
I am under obligations to local health officers 
who furnished the statistics in advance of their 
publication by the census office later, it appears 
that the urban death rate from appendicitis has 
increased from 13.3 per 100,000 in 1910 to 15.6 
in 1920 and to 17.3 in 1926. The rate for 1926 
was very slightly lower than the preceding rate 
for 1925. The details for 116 American cities 
are made available in Table II shown on the 
following page. 

According to this table the average incidence 
of appendicitis increased in the 116 cities under 
review from 17.0 in 1925 to 17.3 in 1926. The 
disease increased in 65 of the 116 cities. In 
some cases the increase is so marked as to in- 
dicate that possibly better hospital facilities 
have attracted patients from surrounding 
country. Localities with exceptionally high 
rates or in excess of 30 per 100,000 are as fol- 
lows: Columbus, Ohio, 32.6; Denver, Colo., 
30.9; Knoxville, Ky., 31.4; Lincoln, Neb., 46.8; 
Nashville, Tenn., 33.6; Petersburg, Va., 35.7; 
Sacramento, Calif., 36.8; Salem, Mass., 39.6; 





Schenectady, N. Y., 30.1; Spokane, Wash., 
III—APPENDICITIS IN 22 AMERICAN CITIES 
1926 
Allentown, Penna............ 94,600 ae 
pe Eo Sa a es 55,700 17 30.5 
Charleston, S.C.. 74,100 5 6.7 
Davenport, Iowa.. 56,000 9 16.1 
Duluth, Minn.... Ps 113,000 9 8.0 
Evansville, Ind.............. 95,100 13 13.7 
i. Ae ere 136,000 30 22.1 
Pe CR avcie ccc codeees 60,200 2 3.3 
eS; eae ee S 80,800 3 3.7 
Jacksonvill@, Fia........ccce. 137,000 27 19.7 
pc ty SS eee 375,000 92 24.5 
Pe A 59,500 2 3.4 
Lattle Reems AS. occ cc ccccace 75,900 47 61.9 
Niagara Falls, N. Y.........; 58,300 2 3.4 
Oklahoma City, Okla......... 145,000 11 7.6 
PO MEMES ier R ei Wede dues 82,500 7 8.5 
OD iiintceceeseescs 78,400 18 23.0 
SMSIIAW, MENON 5c cccccccccccce 73,300 8 10.9 
GUPOVODORERIML bo clcccccceess 59,500 12 20.2 





Sietex City lows... ..ccccccee 78,000 aa 

i 81,700 .. ee 

Youngstown, Ohio........... 165,000 36 21.8 
2,234,600 350 





33.0, and Springfield, Ill., 35.5. I am able to 
add to the foregoing statistics for 22 additional 
cities for 1926 for which, unfortunately, I have 
not the corresponding data for 1925. 

In this group of cities the average rate was 
15.7 per 100,000, being the highest for Little 
Rock, Ark., with a really extraordinary rate 
of 61.9. How far this is attributable to local 
hospital conditions cannot, of course, be ascer- 
tained except by means of a special inquiry. 
Another city with a high rate in this tabula- 
tion is Augusta, Ga., while curiously enough 
not a single death from appendicitis was re- 
ported for Allentown, Penna. Whether this is 
an error or accidental omission, I am not in 
a position to say, but the same is true of Sioux 
City, Iowa, and South Bend, Ind. There are 
a number of cities with unusually low rates, 
which may possibly be under statements of the 
facts. 

Appendicitis represents one of the mortality 
factors suggestive of a law of mortality in- 
exorable in its operation. It is a safe infer- 
ence from a study of the appendicitis curve, 
as it is likewise of the cancer and diabetes 
curves, that the death rates from this disease 
are strongly influenced, if not exclusively, by 
environmental or living conditions which are 
undergoing a change for the worse. It is cer- 
tainly suggestive that this disease should, year 
after year, exhibit practically about the same 
incidence of frequency except with a strong up- 
ward tendency towards an ultimate maximum 
which is appalling. They suggest that the 
present day mode of living is in some way in- 
juriously operative upon longevity and curtails 
countless lives many years before their normal 
expectancy. 

They further suggest that these conditions if 
left unchecked or misunderstood or misappre- 
hended will continue to become more serious 
in course of time. As has been emphasized on 
other occasions, cancer, as well as diabetes, is 
unquestionably closely related to overnutrition 
and erroneous habits of eating and drinking. 
The same is probably true of appendicitis. No 
disease has been more neglected in public health 
discussions than appendicitis. As recently ob- 
served by Dr. John O. Bower of Philadelphia, 
“delay in calling a physician and the admin- 
istration of laxatives before the doctor is called 
in, are two common factors to which I at- 
tribute the cause of death. The public is not 
aware of the danger of using laxatives in the 
presence of abdominal pain. They must be 
informed if our mortality is to be reduced.” 
Such information at the present time is not 
available. 

Appendicitis is certainly rare among primi- 
tive races. It is true that errors in diagnosis 
are easily made and that there may be a con- 
siderable amount of unsuspected appendicitis, 
but many careful observers are of the opinion 


(Concluded on page 29) 
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\ The American “Sachems” of today 5 
keep their wealth, but safeguard it with pal 
insurance against all threatening hazards, prof 
thereby achieving the same ends—peace A 


of mind from property worries. repo: 
they 


The Sachems’ plan was a good one, are 
but it isn’t necessary today. Sound, de- losse 
pendable insurance policies, however, in bisa 
companies like the First American, whose 
trade mark depicts a sturdy Iroquois 
Chieftain, are necessary! 
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FIND YEAR FAVORABLE 


Mid-West Fire Underwriters Had 
Good Experience 








HAIL AND TORNADO LOSSES HIGH 





Agents Report Increased 
Business 

CuicaGco, January 3—A favorable year for 
the Mid-Western or Union territory is re- 
ported by many of the principal fire underwrit- 
ers of Chicago, and the casualty men are not 
downhearted. 

Only two things happened for the fire insur- 
ance men to mar an otherwise splendid show- 
ing for 1927 and those two things came in huge 
portions and mounted to appalling totals. They 
were the tremendous losses in the hail and tor- 
nado departments. 

But in the lines which can be controlled by 
the hand of man, there was a different story. 
Fire losses in the Middle West were consid- 
erably less than in 1926 and in Chicago they 
were reduced more than 15 per cent. A profit 
on the fire lines is anticipated but some man- 
agers believe that the awesome losses in hail 
and tornado will virtually nullify this. 

However, it is pointed out that not all com- 
panies write these lines and others just a small 
bit, which should make the aggregate experience 
result in a favorable showing. 

The allied lines are reported to have held up 
well and to have followed the favorable trend in 
their parent line, fire insurance. There was a 
wider market for the coverage and there was no 
appreciable increase in losses, it is said. 

The casualty men report increased volume, 
but their reports indicate a spotted condition, 
M. P. Cornelius, vice-president of the Con- 
tinnental Casualty Company, declaring that the 
profits are more largely paper than actual. 

A majority of the general agents in Chicago 
report increased volume while just a few say that 
they did less business than a year ago. They 
are especially pleased with the reduced fire 
losses in Chicago. They also report that there 
was an improved market for casualty insurance. 


Most General 


Missouri Case Lost 
(Concluded from page 3) 
Neither of the sections (Missouri Law) author- 
izes a determination of the reasonableness of 
rates when applied to the business of any com- 
pany. The complainant did not allege any facts 
to show that the reduced rates were confiscatory 
as to any company. The court was not called 


upon to determine whether the order would 
operate to deprive any company of its property 
without due process of law. It treated the suit 
as one to obtain the review provided for by 
Section 6284. The petitioners are competitors 
and each carries on business for itself. 


While 





they may by joint action pursue the remedy 
given by Section 6284, it does not follow that 
the constitution safeguards aggregate profits 
sufficient to constitute just compensation for all 
of the companies. The complaint fails to show 
any joint interest or right in or to the business 
covered by the rates or the protection sought to 
be invoked. And it fails to show that the busi- 
ness in Missouri of each is so well and eco- 
nomically organized and carried on that the 
petitioners are entitled, as of right protected by 
the constitution, to have premiums amounting 
in the aggregate enough to yield a reasonable 
return or profit to the companies. Assuming 
that, upon any state of facts, the petitioners 
would be entitled jointly to have such protec- 
tion, and as to that no opinion is expressed, it 
is enough to say that the facts brought forward 
in this case are not sufficient to raise the ques- 
tion whether the State law or the superinten- 
dent’s finding of facts or his order is repugnant 
to the due process clause of the Fourteenth 
Amendment. No federal question is presented.” 


Indianapolis Fire Losses 

INDIANAPOLIS, INpD., January 3.—Fire in In- 
dianapolis during 1927 caused a gross loss of 
$760,000 it is revealed in a report of the Indian- 
apolis salvage corps. The loss is approximately 
$65,000 more than the preceding year. The 
largest loss of the year, to the St. Patrick’s 
Church, was due to an incendiary who now is 
serving a life sentence under the habitual crim- 
inal act. The next highest loss of $60,000 oc- 
curred just a week before the end of the year. 

The department answered 3800 alarms against 
3855 the year before. A decrease of 200 shingle 
roof fires resulting from sparks was shown and 
as a result the loss to dwelling houses was 


$50,000 less. 


Etna Jewelry and Fur Floater Change 

J. S. Turn, vice-president and general man- 
ager of the New York office of the A<tna Life 
and affiliated companies, has announced that the 
underwriting supervision in the New York ter- 
ritory of jewelry and fur floater insurance has 
been assigned to Charles C. O’Regan, manager 
of the inland marine department. This change 
is made in order to conform to the company’s 
established practice of handling jewelry and fur 
insurance, an inland marine line, in the inland 
marine department. 


Occidental Insurance Company Organized 

The Occidental Insurance Insurance Company 
of San Francisco has been organized by inter- 
ests identified with the Firemans Fund and the 
Home Fire and Marine Insurance Companies, 
of which J. B. Levison is president. It will 
write fire insurance and will operate as one of 
the Firemans Fund group. Its capital is $1,- 
000,000 and its initial surplus $2,000,000. The 
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TO REINSTATE FUND 





Michigan’s Governor Wants 
Restoration 





WAS ABANDONED BY PREVIOUS 
ADMINISTRATION 





Plans Are Uncertain—Legislature Made No 
Provision for Funds 

Lansinc, Micu., January 2.—Michigan’s 
State fire fund will be re-established July 1, at 
the beginning of the State’s new fiscal year, ac- 
cording to a quoted statement of Governor Fr-d 
W. Green last week. Governor Green has been 
advocating a reinstatement of the fund for some 
time, it is known, and he and the State admin- 
istration recently received a requested report 
on the old fund from the insurance department. 
The fund was abandoned under the previous ad- 
ministration after it had attained an accumula- 
tion of contributions totaling close to half a 
million dollars. A number of losses were met 
after that and the fund was further depleted 
through “borrowing” to defray other State ex- 
penses so that the recent report showed prac- 
tically nothing remaining in the fund. 

Despite the governor’s assertion that the fund 
will be re-established next summer to care for 
the $40,000,000 or more of uninsured State prop- 
erty, insurance men are still a bit uncertain as 
to how the administration proposes to revive the 
plan in view of the fact that the last legislature 
made no provision for contributions when de- 
partmental and institutional budgets for the 
biennial period were fixed. It is presumed, 
however, that the administrative board will re- 
fuse to release the entire appropriations of the 
departments or institutions having insurable 
property, withholding sums sufficient to meet 
the “premium” assessed against such property 
under the rating schedules determined when the 
old fund was in force. 

The present administration, while it has in- 
sured some property with old line companies, is 
said to favor a self-insurance plan for other 
risks in order that any State losses may be met 
promptly without resort to emergency with- 
drawals from the general fund or possible ex- 
tra sessions of the legislature to appropriate the 
necessary reconstruction money. The former 
administration abandoned the plan on the ground 
that it was largely a duplication of effort, the 
separate accumulation of State moneys outside 
the general fund being deemed unnecessary in 
view of the fact that all money so set aside 
would ordinarily revert to the general fund. 


par value of shares is $10. Of the 100,000 shares 
of stock the Firemans Fund subscribes for 80,- 
000 and the Home Fire and Marine for 20,000 
shares and stockholders of these two companies 
will be privileged to buy the Occidental shares 
in proportion to their present holdings. 
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INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 
Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
208 S. LaSalle St. Chicago, II. 











FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 


Address Home Offiee For Agency Connection 


ue HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 
‘NORFOLK, VA. 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 





REINSURANCE 


FIRE and CASUALTY 
ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE CO. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 


of Hartford 





115 BROAD ST., HARTFORD, CONN. 
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| FURS Insured against Loss of any kind 
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All Times and All Places 
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Easy-Pay Plan Makes Sprinklers Easy to Get 
as New Furniture or Automobile 


for everything they bought, how many 

automobiles would be sold during the next 
twelve months? How many radios? How many 
living rooms would get new furniture? How 
many wives would get a new washing ma- 
chine? 

One person’s guess is as good as another’s, 
but it is safe to say that sales would be. cut 
in half in each of these fields if the manufac- 
turers abandoned their easy-payment plans. In- 
stallment buying is at the peak of popularity 
these days, with nearly everybody purchasing 
homes, jewelry, clothing, furniture, and motor 
cars on a time payment basis. 

Nor is buying on convenient terms confined 
to luxuries and individual families. Even big 
business corporations take as much advantage 
as they can of the deferred payment plan of 
financing, thereby keeping their own capital in- 
tact and their bank borrowings as low as 
possible. 

Knowing this, leading manufacturers of auto- 
matic sprinkler equipment have established 
special departments through which insurance 
agents and brokers are able to have sprinklers 
installed for their clients without asking the 
latter to put up any money. At first glance 
this looks too good to be true. It sounds too 
much like getting something for nothing. But 
actually it can be done, and ts being done with 
an ever increasing frequency, because the in- 
stallation of sprinklers reduces the property 
owner’s insurance rate so radically that his pre- 
mium savings over a period of five or six years 
cover the entire cost. 

Remembering that the rate reduction usually 
amounts to from 50 to 90 per cent, agents find 
it easy to explain the plan to the owners of 
unsprinklered risks. It is simply this: the in- 
surance rate is reduced as soon as the sprinklers 
are installed, but the assured continues to pay 
the equivalent of the insurance premiums he 
has been paying previously. The sprinkler 
company which has installed the system takes 
the difference between the sprinklered and the 
unsprinklered rate for a stated number of years. 
Thus the sprinkler system pays for itself be- 
cause it finances itself. At the end of the fifth 
or sixth year, or such other time as may be 
required to make the premium savings equal 
the installation cost, the system belongs to the 
owner and will continue to pay him dividends 
in the form of low-cost insurance. 

Considering how easy this plan makes it for 
a property owner to secure maximum protec- 


I F everybody had to plank down spot cash 


tion at a minimum rate, is it any wonder that 
$1,500,000,000 of fire insurance values are 
changing each year from the “unprotected class” 
to the superior safety afforded by automatic 
sprinklers ? 

At this rate of progression, it is only a ques- 
tion of time until business on the books of. lead- 
ing agents everywhere will be affected. It is 
no surprise, therefore, that they are beginning 
to realize that automatic sprinklers must be a 
plank in their business building, as evidenced 
by the fact that more and more attention is be- 
ing devoted to such protection at agency meet- 
ings throughout the country. 

At State conventions of local agents in both 
Michigan and Oklahoma in recent weeks, for 
example, part of the programs were devoted 
exclusively to sprinklers. Agents and brokers 
were told that they should recommend the in- 
stallation of such equipment for two very good 
and simple reasons—(1) to safeguard their 
own expirations, and (2) to atract new accounts. 

Said a speaker to the Michigan agents, after 
telling his audience of the enormous amount 
of insurance affected annually by sprinkler in- 
stallations: 


The way this protected business is now be- 
ing handled, and has been handled in the past, 
tends to delocalize and divert it. By that I 
mean that the equipment of a risk with auto- 
matic sprinklers tends to take it from the hands 
of the local agent and put it into the hands of 
large brokers in large cities. In addition to 
this the tendency is to divert this business from 
the stock companies to the non-agency mutuals 
specializing in improved risks. 

But in considering automatic sprinklers, re- 
member that the perplexities that come to the 
manufacturer or merchant are manifold. He 
buys an automatic sprinkler system but once in 
a lifetime. It is, something he has had no exper- 
ience with whatever; something that must be 
installed to perfection if it is properly to pro- 
tect his business and become a permanent im- 
provement. Intertwined with this element is 
the decided advantage accruing to him of lower 
rates in fire insurance. It protects his property 
forever; is very expensive to install. Yet ina 
very few years it will pay for itself and hence- 
forth become a splendid investment. 

It doesn’t matter how much your client 
chances to become interested in automatic 
sprinklers. He may have read an advertisement. 
He may have heard of the feeling of security 
the installation brings. The idea may have 
come through the examination of the plant of 
some competitor who perchance is selling more 
cheaply than he can. It may have reached him 
directly from some sprinkler salesman. The 
fact remains that the subject of automatic 
sprinklers is actually under consideration by 
your client. He would not be doing his full 
duty to himself and his stockholders did he 





not give full consideration to all of the econ- 
omics and saitsfactions that are certain to come 
with the protection of the property under his 
direction. 

Does this not make it clear how. important 
it is that you become sprinkler proponents? 


National Liberty Elections 

At the annual meeting of stockholders of the 
National Liberty Insurance. Company and the 
Peoples National Fire Insurance ~Company, 
affiliated companies handling general insurance, 
the following directors were re-elected: Rich- 
ard B. Aldcroftt, Frederick B. Barnard, Alfred 
M. Barrett, Alfred J. Barrett, Charles H. 
Coates, Edwin G. Forster, George W. Hartt, 
Daniel J. Leary, Walter C. Mallory, Henry B. 
Nickerson, Norman T. Robertson, Arthur S. 
Somers, George U. Tompers, Benjamin B. 
Weaver, Charles E. West. 

Harry A. Grant of the New York office of 
the companies was appointed assistant secretary. 


a 





A Dependable 
Company 

















Has paid losses for 
over 50 years 


J,HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F, O’DANIEL, Secretary and Underwriting Manager . 


fair and prompt adjustment of losses 
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Central States Life 


Insurance Company 
St. Louis, Mo. 














HE business man who carries fire General Agency Openings 


insurance alone is only getting 50% 
of the protection he should have. Profits, in 
rent, high salaries and many other items 


Pi be oe oe time FLORIDA ILLINOIS IOWA 
when fire might bring his whole business MINNESOTA TEXAS 


to a standstill. 

And an agent gets only 50% of the 
profits he should have when he sells fire 
policies and does not stress Use & Occu- 

ancy Insurance. 

: Agents of this company are one hundred Assets $9 4 500 3 000 
per centers. They believe in complete 
protection. Use & Occupancy insurance is 
no mystery to them. They know every Pi 
phase of it, have studied its every advan- Insurance In Force 
tage. Whenever they sell or renew a fire 
policy they tell the complete, convincin 

story of Use & nat No alert “hes $90, 000, 000 
ness man neglects to take this important 
policy when it is properly explained to 
him. 

After all our agents’ unusual success 
with Use & Occupancy Insurance simply 
lies in knowing how to Tell Them in 
order to Sell Them. 
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~ GLOBE, A Progressive SURETY and Casualty Co. 


Insurance Co ou» 
Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Pacific Coast Dept. 
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NO OPPOSITION TO CHICAGO PLAN 
Chicago Board’s Annual Meeting Will Be 
January 12 

Cuicaco, Inu., January 2—Adoption with lit- 
tle or no opposition is forecast for the com- 
promise commission and brokerage plan for 
fire insurance in Chicago which will be voted 
on January 12 at the annual meeting of the Chi- 
cago Board of Underwriters. The plan was 
arranged by a joint committee representing the 
Union Bureau and board as a substitute for the 
plan defeated in July because of opposition by 
the companies. 

The new plan raises full-time insurance 
brokers to a par with class two agents provid- 
ing they sign an agreement to abide by the 
schedule and a distinction is made between full- 
time brokers and those handling insurance as a 
side line with real estate or banking. 

The plan leaves qualifications for class two 
agents virtually as they are now, does not at- 
tempt to fix commissions to class one members, 
and permits supervision of class two business 
by either one or two class one members. 

This .is seen as a compromise by all parties 


concerned. The July plan was defeated by the 
companies because the plan attempted to bring 
class two under closer supervision of the board 
and because it failed to specify commissions to 
class one. The board members do not like to 
fix their own commissions and because the plan 
does not molest the present set up of class two 
members a compromise is evident. Also the 
plan proposed by the Union at its annual meet- 
ing would have required class two members to 
maintain full agency plants and to write their 
own policies, of which no mention is made in 
the new plan. 


Merchants and Manufacturers Licensed 


The Merchants and Manufacturers Fire In- 
surance Company of Newark, N. J., has now 
been licensed by the New York department and 
has commenced writing business under the man- 
agement of Corroon & Reynolds, Inc., of New 
York city. The company now has assets of 
$2,484,961 and a net surplus of $1,976,220. It 
is capitalized at $500,000. 





Assets $2,569,807.88 





TORNADO 
Reinsurance 


INTER-OCEAN REINSURANCE 


COMPANY 
CEDAR RAPIDS, IOWA 


Surplus to Treaty Holders $950,404.22 
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Reserves $1,619,403.66 











AMERICAN INSURANCE SELLS 
BUILDING 
Newark Company Will Continue to Occupy 
Property for Some Years 

What is described as one of the largest realty 
deals in New Jersey during 1927, was closed 
last week when the American Insurance Com- 
pany of Newark sold its home office building 
at 70 Park place. The amount realized in the 
sale was not mentioned. 

The property was sold to the Public Service 
Corporation of New Jersey and will develop the 
building to conform with plans for the ter- 
minal building nearby. The American will re- 
main in the building as a tenant for about three 
years. 


Fire Losses in Chicago Off 

Cuicaco, ILi., January 2.—Fire losses in Chi- 
cago during 1927 are expected to show a total 
of about 15 per cent less than those of 1926, 
according to a preliminary estimate by the fire 
insurance patrol. The total for 1926 was in 
excess of thirteen million five hundred, while 
the total for 1927 is expected to be eleven mil- 
lion or less. The total for the first eight months 
of 1927 was 20 per cent less than for the same 
period of 1927. 

Fire insurance companies operating in Chi- 
cago are thoroughly pleased with the experience 
for the year as virtually each one has made a 
profit on its underwriting. The average loss 
ratio for 1926 was 52 per cent, or more, while 
the loss ratio for last year is expected to be 49 
per cent or less. 


Recommends Tornado Insurance to Cover 
Loans 

St. Louts, Mo., December 29.—The board of 
directors of the St. Louis, Mo., Real Estate 
Exchange has adopted a resolution advising 
that the members of the exchange in the future 
insist, when they are negotiating loans on prop- 
erty, that the owner provide tornado as well as 
fire insurance in full of loan. 

The board also recommended that bombing, 
explosion, riot and civil commotion insurance 
be placed on all construction loans. 


Central-Federal and Standard American 
Consolidation Approved 

Des Mornes, Iowa, December 30.—Approval 
of the consolidation of the Central-Federal Fire 
Insurance Company of Davenport and the 
Standard American Fire Insurance Company 
of Chicago was granted this week by the Iowa 
Insurance Department. The consolidated com- 
pany will be known as the Standard-Federal 
Fire Insurance Company and will have head- 
quarters at Davenport. 

Re-Insurance Corporation Increases 
Surplus 

The Re-Insurance Corporation of America, 
New York, has recently added $900,000 to its 
surplus account. It now has a capital of $300,- 
000 and a surplus of $1,050,000, according to 
a recent examination of the New York Insur- 


ance Department. 





THE SPECTATOR 


Thursday 














THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















Cash Capital, $750,000.00 


anh A 
NORTHWESTERN 
CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


Eastern Department 
100 Maiden Lane 
New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WOREMEN’S 
COMPENSATION INSURANCE 

















GEORGIA 
CASUALTY COMPANY 


Atlanta, Georgia 


HARRY C. MITCHELL 








President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 
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American Men Mortality 
Premium and Reserve Tables 


AM®) 


VOLUME I. 
NET PREMIUMS 31, % 


Upon both full Level Premium and Illinois Stand- - 
ard Bases, for seventy-five or more plans of annual- 
premium life, endowment and term insurance; also 
Single Premiums, Life and Endowment; Commuta- 
tion Columns; also supplementary tables of annual 
premiums on the New Jersey preliminary-term 
standard, for those plans and ages at which that 
standard requires higher reserves than regular 
Illinois Standard. 

For two and three joint lives (equal ages) Com- 
mutation Columns, Life Single Premiums, and 
annual premiums (both Full Level Premium and 
Illinois Standard) for Whole Life, 20-Payment 
Life, and 20-Year Endowment Plans. 


VOLUME II. 
TERMINAL RESERVES 3 1% 


Full Level Premium Basis 


For all the annual-premium plans (single-life and 
joint-life) comprised in Volume I. 


VOLUME Ill 
TERMINAL RESERVES 31,,% 


Illinois Standard Basis 


For all the annual-premium plans (single-life and 
joint-life), including New Jersey Standard supple- 
ment, except term plans, comprised in Volume I. 

These volumes are clearly printed on a high 
grade of paper, and handsomely bound in a style 
similar to Illinois Standard Tables, compiled by 
the same authors. The methods of calculation 
are those which made Illinois Standard Tables 
a nearly errorless work. 

The three elaborate volumes have uniform, dur- 
able, morocco back and corners and attractive 
cloth sides, this substantial binding insuring long 
life of the book while being continuously used for 
reference purposes from day to day. No expense 
has been spared in cost of compilation, letter press, 
quality of paper and binding in the production 
of this EpITIon DE LUxE of one of the greatest 
Actuarial Publications. The three books contain 
together about 800 pages, and the page measures 
734 x 1034 inches. 


PRICES 


Single Volume, $60 
Set of Three Volumes, $150 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Casualty, Surety and Miscellaneous 








GOVERNOR’S MESSAGE 


Chief Executive of New York Stresses 
Compensation Laws 








MANY CHANGES RECOMMENDED 





Danger of Vehicular Accidents Also Cited 
by “Al” Smith 

In his eighth and last annual message to the 
Legislature of the State, Governor Alfred E. 
Smith of New York, amid a general discussion 
of affairs within the commonwealth, devoted a 
considerable portion of his remarks to insurance 
and allied topics, with special reference to work- 
men’s compensation laws and to the situation 
with regard to automobile accidents. After re- 
viewing the status of labor and the compensation 
payments now provided by statute, Governor 
Smith recommended the following changes in 
the workmen’s compensation law: 

1. There should be a further increase in the 
death benefits to widows and to the dependents 
of those killed in industrial accidents. | 

2. The maximum weekly compensation rate 
should be increased from $20 to $25 per week 
in the case of all injuries. 

3. An amendment should be adopted per- 
mitting claims to be filed within two years after 
an accident under proper safeguards and restric- 
tions, instead of limiting the filing of claims to 
one year as at present. 

4. Provision should be made for compensa- 
tion for all occupational diseases arising out of 
and in the course of employment. The present 
law on the subject is inadequate. It is difficult 
of administration and it does not cover some ot 
the most serious forms of occupational diseases. 

5. There should be an extension of the period 
during which compensation will be paid for the 
temporary disability which results in connection 
with a permanent injury. 

6. The Division of After Care of the Bureau 
of Workmen’s Compensation, the social service 
agency of the Bureau, should be given increased 
facilities to carry on its useful humanitarian 
labors. ; 

7. Provision should be made for compensa- 
tion for partial loss of an arm where there is an 
amputation between the wrist and elbow and for 
partial loss of a leg where there is an amputa- 
tion between the foot and knee. 

Dealing with the automobile as a danger fac- 
tor in civic life, Governor Smith declared that 
in New York City alone, during the first ten 
months of 1927, there were 947 persons killed 
and 33,964 injured in vehicular highway acci- 
dents, with comparable increases in such fatali- 
ties in other sections of the State. Statewide 
licensing of motorists as a means of reducing 
accidents was referred to by the Governor when 
he said: 

As striking a change as any in the last ten 
years is the marvelous growth in the number 
of automobiles operated upon the highways and 
throughout the cities of our State. The preven- 


tion of accident in the interest of life and limb 
has therefore become quite a problem. Prior 
to 1923 operators of automobiles were required 


to obtain a license and demonstrate their ability 
to operate an automobile only when they were 
residents and operators in the city of New 
York. In my first year of office I recommended 
that examinations and licensing of operators be 
on a State-wide basis. But it was not until five 
years later, in 1924, that such an amendment to 
the law was enacted and the public protected 
against the reckless or unfit automobile opera- 
tor. In 1925, the first year of the operation of 
the law, we licensed 1,975,014 drivers, and there 
are in 1927 2,296,563 licensed operators. 

The large number of revocations of licenses 
for careless and reckless driving, as well as vio- 
lations of the rules and ordinances of the cities 
and villages, fully justified the extension of the 
licensing to all motor vehicle operators. The 
necessity for a close supervision can best be 
understood by glancing at the figures. In 1917 
in the State of New York there were 134,405 
automobiles licensed. In 1927 licenses were is- 
sued for 1,933,370 automobiles. In the three 
years of operation of the law, 48,915 operators’ 
licenses have been revoked or suspended. 


Cc. W. MC NEILL ELECTED 
Becomes President of Massachusetts Acci-= 
dent 

C. W. McNeill, son of the late G. Leonard 
McNeill, was elected president of the Massa- 
chusetts Accident Company, Boston, last week 
to fill the vacancy caused by the recent death 
of his father. 

At the directors’ meeting which elected him to 
head the company, George R. Bacon was named 
first vice-president, with R. Weston as second 
vice-president. President C. W. McNeill rep- 
resents the third generation of that family to 
take over the management of the company. 


Organize Electric Mutual Liabiilty 

The Electric Mutual Liability Insurance Com- 
pany, Boston, has been organized by those 
identified with the General Electric Company 
of Lynn, Mass., for the purpose of providing 
insurance for the latter’s employees. The com- 
pany has been authorized to secure a charter by 
the Bay State Insurance Department, and it is 
understood that it will write compensation busi- 
ness principally though permitted to handle 
automobile liability lines also. Officers of the 
company are: Nelson J. Darling, president; 
F. T. Cox, first vice-president; W. G. Mitchell, 
second vice-president ; Edward F. Fielder, treas- 
urer, and James Leitch, secretary. 


Reorganization Plans 

(Concluded from page 3) 
assets of Hare & Chase, Inc., to the Hare & 
Chase, Inc., Reorganization Company, and under 
a special arrangement, both preferred and com- 
mon rights have been retained for the old stock- 
holders of the former to participate in the reor- 
ganized business. 
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TO INCREASE CAPITAL 


Hartford Steam Boiler Will Add 
$500,000 


TOTAL TO BE $3,000,000 








Directors Recommend 5000 New Shares 
With $100 Par Value 

That the capital of the Hartford Steam Boiler 
Inspection and Insurance Company, Hartford, 
be increased from $2,500,000 to $3,000,000 was 
the recommendation made by a meeting of ‘he 
board of directors to the stockholders last week. 
The movement, if favored by the stockholders, 
as is more than likely, will be accomplished by 
the issuance of 5000 shares of new stock with 
a par value of $100. 

The plan of the directors will be voted on by 
a gathering of stockholders to be held at the 
home office on January 14. 

In addition to the recommendation with ref- 
erence to an increase in capital, the directors, at 
their session, declared an extra dividend of two 
per cent over and above the regular four per 
cent dividend. Both of the dividends were pay- 
able on January 3 to stockholders of record at 
the close of business on December 28. 

When the new capitalization of the Hartford 
Steam Boiler Inspection and Insurance Com- 
pany has been completed it will add materially 
to the already stong financial position of that 
organization. The total assets of the company 
have practically doubled since 1921, when they 
amounted to $9,633,088. By the end of 1926 this 
total had risen to $16,562,273, and the recom- 
mended capital increase, together with the gains 
made in 1927, should bring the total assets at 
the end of this year to nearly double the 1921 
figure. The surplus to policyholders at the end 
of 1926 aggregated $8,021,447. 


National Bureau of Casualty and Surety 
Underwriters Will Move to New 
Quarters 
The National Bureau of Casualty and Surety 
Underwriters will move its headquarters from 
120 West 42d street to 1 Park avenue, New 
Yor city, sometime about the middle of Janu- 
ary. The Bureau‘is unde1stood to have leased 
nearly 23,000 square feet of space on the ninth 
floor of the building and will have additional 
facilities for housing its various departments. 


M. S. Runyan to Handle Oklahoma for 
Century Indemnity 

M. S. Runyan, special agent of the Aétna 
Fire and the World Fire and Marine, has been 
appointed field manager for the Century In- 
demnity Company, Hartford, in the State of 
Oklahoma. His headquarters will be in Okla- 
homa City. The Century is the casualty run- 
ning mate of the A£tna Fire and its associated 
companies. 

















THE SPECTATOR Thursday 











cneeenineieeeme OLE 


| BANKERS INDEMNITY INSURANCE COMPANY 








A SOUND UNDERWRITING POLICY 


on Automobile and other Public Liability 


The NEW minimum basic limits we have 
inaugurated are 


$7,500 / $15,000 
for personal injury and 


$1,500 


property damage 
AT NO ADDITIONAL PREMIUM CHARGE 


over what is ordinarily charged for limits 
of $5,000, $10,000 and $1,000 respectively. 


We offer this to our tTgents as a very VALUABLE selling point 
when soliciting Aucomobile and other Public Liability.. This 
one point alone should very materially increase Agents’ busi- 
ness. 


We are a new company, and are not bound by antiquated 
customs. We realize the necessity for close cooperation and 
fair dealing with agents and are prepared to render all possible 
assistance. 

We are interesting in establishing agents in the following states— 





Connecticut Indiana Minnesota 
Delaware Maryland New Jersey 
Dist. of Columbia Michigan Ohio 
Illinois Rhode Island Pennsylvania 
We write 
AUTOMOBILE 


Personal Injury Liability; Property Damage Lia- 
bility; Collision (deductible); Plate Glass Breakage; 
Personal Accident. 


OTHER LIABILITY 


Manufacturers’ and Contractors’ Public Liability; 
Owners’, Landlord's or Tenant's Liability; Theatre 
Public Liability; Teams Public Liability; Contingent 
Public Liability; Sports and Golfers Liability. 


WORKMEN’S COMPENSATION 
PLATE GLASS INSURANCE 


Capital, $500,000 
Surplus to Policyholders Over $1,200,000 


BANKERS INDEMNITY INS. CO. 














Head Office aa 
24-30 arr? & Philadelphia 
Commerce St. hi? - it Chicago 
NEWARK | fw rene 
“ ere flak Columbus 
N. J. | ay | f GUARD Hartford 
= — a q \ 
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FREDERICK E. WILKENS, Vice Pres. & Gen. Manager 














Get out of the ‘‘DANGER ZONE’’—into the ‘‘SAFETY ZONE” 
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a 
SEVEN YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 


| ee $550,000 
Surplus........ $237,436 


SALESMEN WANTED 


To sell something new in 
life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 





— SAvom © SC ar tee 
seen tase 


souri, Kansas, Arkansas, 


Our New Home Office Oklahoma and Texas. 
“Built Without Using a 
Dollar of Policyholders‘ 
Money.”’ 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 

















BANISHING INSECURITY 


History of Insurance from Earliest Days, 
the Circulation of Which Makes Fine 
Insurance Institutional Advertising 
BY HARRY CHASE BREARLEY 


Insurance, the need of it, the recognition of that 
need by the public, and the growth of that recog- 
nition, traced from early days down to today, are 
so clearly and so interestingly set forth, that the 
reader proceeds from cover to cover of this booklet 
without pause. 


Here is a booklet which does not contain one 
sentence that would cause the reader to feel that an 
attempt was being made to sell him on any form of 
insurance, yet the story is so presented that he can- 
not fail to be impressed with the value of insurance 
protection and the sales-resistance in every case is 
correspondingly broken down. This offers the 
highest type of insurance publicity obtainable. 


Single copy, 25 cents 


100 copies....... $15 1000 copies...... $100 
ee Bee 60 See BO veal 400 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Casualty, Surety, Etc. 


THE SPECTATOR 


Ratio of General Administration Expenses Incurred to Premiums Earned of Stock Casualty, Surety 


and Miscellaneous Insurance Companies in 1926 


Compiled by The Spectator 
Ratios of Inspection and Bureau Expenses and of Taxes, Licenses and Fees will be printed in succeeding weeks. 


January 5, 1928 
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Zurich Gen’! Acc. & Liab., Chicago.. . Yj 9.3 11.0 7.8 Ye 7.5 ae aoe 8.0 8.0 ena “ane 7.9 6.1 7.2 nem 
a Sprinkler. 6 Collective. c Includes Health. d Sprinkler and Credit. ¢ Live Stock. fCredit. & Check Forgery. i Non-Cancellable Accident and Health. k Unavailable 














says the new legal light of the National Surety 


E. R. HUNT MADE VICE-PRESIDENT OF 
METROPOLITAN CASUALTY 
Will Have Charge of Casualty Claim 
Department 

At a meeting of the board of directors yes- 
terday, Earl R. Hunt of the United States Cas- 
ualty Company was elected a vice-president of 
the Metropolitan Casualty Insurance Company, 
New York, to be at the head of the casualty 
claim department, according to an announcement 
made by President J. Scofield Rowe. 

Mr. Hunt’s connection with the United States 
Casualty Company dates back to 1917, at which 
time he was placed in charge of its Chicago claim 
department. Two years later he was brought 
to the home office in New York city as assistant 
manager of the claim department and in 1922 
was made assistant secretary in charge of 
claims, which position he is now resigning to 
accept his new appointment. 

The early chapters of Mr. Hunt’s legal exper- 
ience opened when he became a member of the 


legal department of the Indianapolis Traction 
and Terminal Company in 1908. In 1911 he 
became State Adjuster and attorney for the 
United States Fidelity and Guaranty Company 
at Indianapolis. From 1912 to 1917 he served 
as superintendent of claims for the Prudential 
Casualty Company and Chicago Bonding and 
Insurance Company. 

Mr. Hunt is a graduate of De Pauw Univer- 
sity and Indiana Law School and numbered 
among his classmates George E. Turner, Howe 
S. Landers and Claris Adams, all of whom have 
attained national prominence in insurance. 


Major J. Kennedy White Busy in National 
Surety Office 

Major J. Kennedy White, recently 
assistant attorney-general of the United States, 
is being kept busy in his new post as assistant 
general counsel of the National Surety Com- 
pany, New York. General Counsel M. O. 
Garner, with whom Major White is working, 


special 
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is beginning to glow brightly and finds the in- 
tricacies of the insurance business as interest- 
ing as untangling knots for Uncle Sam. 


H. C. Greene Made Assistant Comptroller 
of General Reinsurance 

Howard C. Greene has been appointed assist- 
ant comptroller of the General Reinsurance 
Corporation, New York. Mr. Crane is a grad- 
uate of the Wharton School of Finance and 
Commerce, University Pennsylvania. He 
was for three: years: connected with the Na- 
tional Council on Compensation Insurance where 
he worked under W. W. Greene, comptroller 
of the General Reinsurance Corporation, then 
actuary for the National Council. He severed 
his connection with the National Council in 
April of 1927 to assist Mr. Greene in his duties 
with the General Reinsurance Corporation. Mr. 
Crane is a Fellow of the Casualty Actuarial So- 
ciety. 
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View over Madison Square 
from 212 Fifth Avenue 








MADISON SQUARE 


Has become New York’s Life Insurance Square 


With the Metropolitan Life and New York 
Life Buildings located here. 

It is a delightful spot for an office and central 
to all of New York. 

Insurance firms or agencies will find attractive 
offices in either 


212 Fifth Avenue = or 


on Madison Square at 26th Street 
Offices in large or small units 


Inquire in these buildings or 


225 Fifth Ave. § bea _s Ashland 4200 








220 Fifth Avenue ; 
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Prevent Lapses! Conserve Business! 


Life insurance companies and agents may 
not be able personally to call on every policy- 
holder and urge that he keep his contracts in 
force, but they can send him one or all of 
these mailing messengers 
‘‘Which—?”’ 

‘‘Against This Opponent’’ 

‘‘When the Burden is Shifted”’ 
‘‘What Will Your Widow Be?”’ 


Each of the four leaflets is a convincing argument 
for the retention of life insurance policies. Each is 
strikingly illustrated with a specially-drawn cover 
that instantly conveys the idea that life insurance is a 
protection which should not be sacrificed under any 
circumstances. In each case the accompanying text 
is forceful and concise. 

WuicH—? is a leaflet that contrasts the position of 
the woman whose husband has left her adequate 
life insurance with that of the woman who must work 
to support herself. 

AGAINST THIS OPPONENT shows that the only way 
to defeat Death is to carry full life insurance at all 
times. 

WHEN THE BuRDEN IS SHIFTED points out that the 
burden of life, at the death of the husband, is trans- 
ferred to the wife and that life insurance is the one 
thing that will surely help her. 

WHat WILL Your Wipow BE? asks the husband 
to consider whether his widow will be poverty’s slave, 
or will, because he kept his policies in force, enjoy 
financial freedom. 

Get, Now, As Many of These 
Leaflets As You Can Use, 











PRICES 
Single Copy, 15 cents 
50 Copies......... $ 2.75 1000 Copies....... $35.00 
100 Copies......... 5.00 5000 Copies....... 140.00 
500 Copies......... 20.00 10000 Copies....... 265 .00 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
A. 5 REE ORTN oe 




















RE-INSURANCE CORPORATION 
OF AMERICA 


Fire Re-Insurance 


Eighty-Four William Street 
New York 
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ENTERING OUR 82nd YEAR 


Of successful operation through 
constant betterment in Service to 
Policyholder and Agent. 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
HARTFORD 


1846 Over 80 years in Business 1928 














22 





Ge 


tha 
Co! 
$20 
$15 


bee 


fine 
acc 
ers 
bus 
inte 
at 

sta 


as 


tive 














January. 5, 1928 


THE SPECTATOR 


Casualty, Surety, Etc. 








FUNDS PAID IN 

Georgia Casualty’s New Issue is $1,500,000 

President Harry C. Mitchell has announced 
that the new issue of the Georgia Casualty 
Company stock of 75,000 shares to be sold at 
$20 per share, $5 of which goes into capital and 
$15 into surplus, amounting to $1,500,000, has 
been paid into the Atlanta company in cash. 

This money has already been invested by the 
finance committee in securities which will be 
acceptable to the various insurance commission- 
ers of the States in which the company is doing 
business, and the placing of this new money 
into the treasury will make it possible for it, 
at the end of this year, to make the very best 
statement that the company has ever enjoyed. 
A detail statement will be sent out just as soon 
as possible after the first of the year. 


Christmas Party of New York Casualty and 
Surety Club 


The annual Christmas party of the Casualty 
and Surety Club of New York was held at 
the Drug and Chemical Club in that city last 
Thursday night. Retiring President Frank J. 
(Buck) O’Neill presided over the affair, and 
then turned the chair over to the incoming presi- 
dent, Richard Deming, vice-president of the 
American Surety Company. There were no 
speeches, the evening being given over to good 
fellowship, and the entertainment was of an 
active and pleasing variety. 


Mining Companies Active in Safety Work 

Most mining companies are doing good work 
in safeguarding their employees from accidental 
injury, according to a statement by Scott 
Turner, director of the United States Bureau 
of Mines, Department of Commerce. The acci- 
dent rates for the mining industry are, it is be- 
lieved, at their present levels largely because of 
the less favorable accident experience of a rela- 
tively small percentage of operators. 


E. A. Collins Made President of Advertis- 
ing Golf Ball Corporation 

Edward A. Collins, formerly advertising man- 
ager of the National Surety, who resigned a 
few months ago to enter business for himself, 
was elected president of the Advertising Golf 
Ball Corporation at a meeting of the board of 
directors held last week in New York city. 
The corporation’s offices are on the ninth floor 
of the General Motors Building, Broadway at 
57th street. 

For two years, Mr. Collins was president of 
the Insurance Advertising Conference. He is 
a member of the Advertising Club of New 
York and the Newspaper Club. 

He is also president of the National Mail- 
vertising Company and is on the board of di- 
rectors of the McCarthy Inserting and Sealing 
Machine Company of New York. 


Unemployment Insurance Commission 
Asked in Massachusetts 

Boston, Mass., January 4—An unemploy- 
ment insurance commission will be asked for this 
year in Massachusetts, petition having been pre- 
sented last week through the Secretary of 
State’s office by the State executive committee 
of the Socialist party for the consideration of 
the new legislature that convened on Wednes- 
day. A bill accompanies the petition which 
would provide for the incorporation of an 
Employers Mutual Employment Insurance 
Company, under which a system of unemploy- 
ment insurance would be established. Doubt- 
less the measure has supporters, but little con- 
cern is felt over any possible headway that it 
will get. 


Resignation of L. E. Mackall 
It is announced that Luther E. Mackall has 
resigned as vice-president and director of the 
Metropolitan Casualty of New York. 
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CENTURY INDEMNITY INCREASING 
CAPITAL 


Figure Will Be $1,000,000—$750,000 to 
Surplus 


Capital of the Century Indemnity Company, 
Hartford, which is casualty running mate of the 
Etna Fire and the World Fire and Marine, 
will be increased from $750,000 to $1,000,000 by 
the issue of 5000 shares of new stock with a par 
value of $50 each. The stock will be sold at 
$200 per share and the surplus will thus be in- 
creased by $750,000. This action was taken by 
a meeting of the board of directors last Friday. 

Additional facilities were needed by the Cen- 
tury Indemnity, which began business in July of 
1926, because its premium income rose from 
$100,000 the first year to about $1,500,000 in 
1927. With the amount paid in under the new 
plan the surplus of the company is approxi- 
mately $1,300,000. 


Dr. Alfred Manes Celebrating Twenty- 
Fifth Anniversary 2s President of Ger- - 
man Society for Insurance Science 


Dr. Alfred Manes is celebrating his twenty- 
fifth anniversay as president of the German So- 
ciety for Insurance Science, Berlin, and in com- 
memoration of the event that organization has 
issued a special 350-page book containing arti- 
cles on insurance law, actuarial practice, meth- 
ods of operation and legal phases written by 
some twenty different international authorities. 

The frontispiece consists of a portrait of Dr. 
Manes, and the material in the volume is such 
as is calculated to span the quarter-century 
period in insurance matters. The article from 
the United States was written by Dr. E. W. 
Patterson of Columbia University, and deals 
with the subject of insurance supervision. The 
anniversary book was compiled by Hanns Dorn 
of Miinchen, and forms a notable contribution 
to foreign insurance literature. It may be ob- 
tained through The Spectator Company at the 
price of $10.00. 


“Standard Cog” Has Been in “Machine” 
16 Years 


An agency organ that has just passed its 16th 
birthday and has received wide recognition as 
one that combines originality with definite in- 
surance selling helps is that put out by the 
Standard Accident Insurance Company of De- 
troit. This little magazine, named the Standard 
Cog, is designed to fit into the inner pocket of 
a man’s coat, a factor which helps to insure its 
being carried around and used. 

One of the many features about this maga- 
zine which has attracted much comment is the 
originality contained in the covers. 

The interior of each issue is usually devoted 
to one particular subject, although this is not 
always the rule. The first few pages of each 
issue are always given over to comments and 
suggestions by E. J. Schofield, vice-president 
of the company, who is well known throughout 
the insurance world for his remarks and the 
style of his writing. 
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LEON IRWIN & CO., Inc., New Orleans, La. 


Representing 























Diiiiy Penis Fee United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
ew Casualty Co. 
Standard of New State of Penn. Indemnity Company 
York tofNew of America 
National Union . 
Pitteburgb BROKERS’ LINES SOLICITED 
Actuarial 
x Established 1865 by David Parks Fackler 


EDWARDB.FACKLER WILLIAM BREIBY 
FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








| MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
Censulting Actuaries 


Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Serviee and 
Installations—Companies and Associations managed uader 
contract—Office Systems and Reorganisations—Insurance Ae- 
counting and Auditing. 


75 Fulton Street New York 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg, ATLANTA, GA, 











JNO. A. COPELAND 
Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian 


Dutch, Danish and Norwegian into German and 


English. 
20 years insurance experience 


FIRE AND MARINE WORK 


80 MAIDEN ey ROOM 1801 JOHN 2484 


sk for Rate Card 

















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 





JAMES H. WASHBURN, F. A. I. A. 
§ CONSULTING ACTUARY . 
LIFE INSUMAustrisl ond Special Clase 
WORKMEN'S COMPENSATION 


Expert Advice on Domestic, Trepical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 


OADWAY NEW YORK CITY 
- = 101 Memorial Bidg., Nashville, Tenn. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. . 

II. The Construction of New Mortality 

Tables by the Association of German 
Life Assurance Companies. 
III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Func- 
tions for the Final Life Tables. 
V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Denver Des Moines 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








205-212 Old Colony Building 


E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 


37 W. Van Buren Street 
Phone Harrison 2805 
Chicago, Itinols 


Our services are available for all kinds of actuarial work and 
insurance counsel. Annual statements prepared on short notice, 
rate books compiled or revised, policy forms constructed, ac- 
counting systems advised or installed. 








175 W. JACKSON BLVD. 





HENRY R. CORBETT 
ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


CHICAGO 








A NEW BOOK!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
oe ON. Leo a rs, 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of January 3, 
1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTaToR will endeavor to supply the data: 


Alliance Fire 
Morley, Wood & Co., Phila......... 
American Alliance 
Arthur Atkins & Co., N. Y........-. 
Curtis & er, N. ¥, 
McKinley & Co., N. Y 
McClure, Jones & Co., N. ue ee er 
Henry G. Rolston & Co., N 
American Equitable 
Henry G. Rolston & Co., N. Y...... 
American Phenix 
Perez F, Huff & Co., Inc., N. Y...... 
W. W. Townsend & Co. N.Y 
American Insurance Co. of Newark 
Arthur Atkins & Co., 
Miliken & Pell, Newark, . . See 
Curtis & Sanger, N 
Perez F, Huff & Gs, 3 
McClure, Jones & Co., NY. > See 
Henry G. Rolston & Co., N. ¥ 
American Surety 
Lewis & Co., Hartford naeslas SNE eR RED A 
American Sauamandra 
Perez F. Huff & Co., Inc., N. Y...... 
American Reserve Insurance 
Henry G. Rolston & Co.,N. Y...... 
Perez F. Huff & Co., Inc., XN era. 
Bankers & Ship PBS 
McKinley & 
Arthur Atkins & Co., Nv. : TS 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, F ) eee 
Henry G. Rolston & Co., N. ¥.... 
Brooklyn Fire 
Henry G. Rolston & Co.,N. Y...... 
Baltimore American 
Henry G. Rolston & Co., N. Y...... 
Camden Fire 
Arthur Atkins & Co., N. Y.......... 
Perez F. Huff & 3 ja. a ' e 
McKinley & Co., TY 
Morley, Wood & a Phila. 
Curtis & Sanger, N. Y 
McClure, Jones & Co., N. Y.. 
Miliken & Pell, Newark, 5. ee ee ne 
Henry G. Rolston & Co., N. osc ta 
Continental Ins. (new) 
Leone oe Co,, HAStOld. 60. cc os ces 
Carolina Insurance 
Cire & San et, No oo cca scr seca 
Perez F. Huff & Co., * + WM sue ce 
Arthur Atkins & Ca. 
McClure, Jones & Co., a oe Yr 
Henry G, Rolston & Co., N. , See 
Commer:ial Cas. Ins. Co. 
tise Or CANON TON se oan cis cieneos 
Miliken & Pell, Newark, N. J.......- 
City of New York Ins. Co. 
Perez F. Huff & Co., Inc., N. Y...... 
Arthur Atkins & Co., N.Y 
McClure, Jones & Co., pe ner 
Eagle Fire, Newark 
Miliken & pO, eee ee 
Henry G. Rolston & Co., 
Federal Insurance 
Cumbia & Gammret, NN. Vn 5 oc ois 60600 
McClure, Jones & Co., N. Y........- 
Fidelity Phoenix 
Lewis & Co,, Hartford .......... 0.060 
Fidelity & Deposit 
Mansfield & Co., 
Curtis & Sanger, N: Y AUS ee he 
McClure, Jones & Co., N. Y.......-- 
Fidelity and Casualt 
Arthur Atkins & 
Curtis & Sanger, N. RTS). cols. 358% 
eke — oe pa Seer 
Perez F. Huff & Co., Inc., Sl ee 
Fire Association of Philadelphia 
Morley, Wood & Co., —y ee re Per 
McClure, Jones & Co., 
Firemen’s Insurance Co. ‘et bewiics 
Arthur Atkins & ‘s = 
McKinley & Co., wy 
Miliken & Pell, Newark, : es See 
Curtis & Sanger, N 
McClure, Jones & Co., N. Y......-.. 
Henry G. Rolston & Co., i & 2 ee 
Franklin Fire ; 
Crmtes OF SANeOT. IWS ikc ccs cs seses 
Arthur Atkins & Co., N. ¥.......... 
Perez F. Hat & Co, N,V... ssc cees 
McClure, Jones & Co., N. Y......... 
Glens Falls 
Custis O Sauget, TH. Wo. eos eee 
Arthur Atkins & Co., N. Y.......... 
Lewis & Co., Hartford............-. 
Petez FF. Hut &'Co,, N.Y... 5... 2 
Globe & Rutgers 
Arthur Atkins & Co., N. Y.......... 
Curtis & Sanger, N. Y 
McClure, Jones & Co., N. Y. horde 
Perez F. Huff & Co., Inc., N. se 
Great American Ins. Co., (old oasis 
Curtis & Sanger, N. ee ee 
Perez F. Huff Co., Inc., N. Y........ 
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53 
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34 
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Great American Ins. Co. (new stock) 650 
Henry G. Rolston & Co., 56 


McClure, Jones & Co., N. eels wade 59 

Perez F. Huff & Co., Inc., TS Was x oe 56 
Guardian Fire Ass. . (new stock) 

Henry G. Rolston & Co., N. Y...... 103 

McKinley & Co., N.Y... 2... eee ees 105 
Hanover Fire, St 

Peres}. Het & Co. NM. Ys. cccciccs 400 

Arthur Atkins & Con, a RE a 405 

Curtis & Gunger, N.V....ccscccesces 410 

McClure, Jones & Go, Dao dtalec 3:9 0-2 405 
Harmonia Ins. 

Arthur Atkins & CMS We Wicccedes és 90 

Henry G. Rolston & 7 ¥ eee 83 
Home 

Arthur Atkins & & EE so rgke dae 640 

Meister & Co., Ni Yo. oc cc cence 640 


Curtis & Sanger, nN Sr Sore 645 
McClure, Jones & Co., N. Y......... 640 
Hudson Cas. Ins. Co. 


Henry G. Rolston & Co., N. Y....... 640 
Lewis & Co., erterd Bes seo as eee 640 
McKinley & Co., a Redad wiiedlg wae 

Mansfield & Co., N. . Satis 12 


Importers and Exporters 


Arthur Atkins & Co., N. Y.......... 109 

Curtis & Sanger, i % Besdtvades <xts 108 

Mansfield & 0. eatin see aa oa 108 

McClure, Jones & ie. WOOD ooccsc cus 108 
Independence Indemnity 

McClure, Jones & Co., N. Y........ 340 

Perez F. Huff & Co., N. V.......... 360 

Morley Wood & Co., Phila.......... 3655 

Henry G. Rolston & Co., N.Y¥...... 358 
Independence Fire Ins. Co. 

Morley Wood & Co., Phila.......... 22 
Insurance Securities of New Orleans 

Peres F. Huil & Co. Nu Ynccceccsss 22 

McClure, Jones & Co., N. Y......... 21 

Henry G. Rolston & Co., 1 ee 


Insurance Co. of North Ameica 
Morley Wood & Co., Phila.......... 91 
McClure, Jones & Co., N. Y......... 92 
Kansas City Life 





Curtis: & Sanger: Nu Wiis .cc dees cess 1100 
Lincoln Fire 

Perez F, Haff & Co., N. V2. 20c0c 122 

Henry G. Rolston & Co., N. Y...... 119 
Maryland Casualty 

Curtis & Sanger, N.Y... cscccsces 190 

Petes F. Hatt & Co., N.Y. ... 26s 190 

McClure, Jones & Co., i. Oh, ee ae 188 
Merchants Fire Ins. Co. 

Arthur Atkins & Co., N. Y.......... 300 
Metropolitan Casualty 

Curtis & Sanger, N. V.........-20-0 74 

McClure, Jones & Co., N. Y......... 76 
Milwaukee Mechanics 

Arthur Atkins & Co., 56 

McKinley & Co., N. hee 60 

McClure, Jones & Co., 57 

Perez F, Huff & Co., og x. ae 57 
Missouri State Life 

Arthur Atkins & Co., N. Y.......... 81 
National Casualty Ins. Co. 

MMansield G Ca, NM. Wines cccecccces 53 
National Liberty 

Henry G. Rolston & Co., N. Y....... 200 
National Surety 

MeRuses & Ca. N.Y... ccccvese 348 
National Union 

See 340 

McClure, Jones & Co., N. Y......... 345 
New Amsterdam Cas, 

Curtis & Sanger, N. ES Pa uts aecaiae ne owe 

pe ee eS ere 
New Brunswick Ins. Co. 

Arthur Atkins & Co., N. Y.........- 71 

Morley Wood & Co., SRMRE. 55,0506 72 
New Jersey Fire 

Miliken & Pell, Newark, N.J........ 62 

Cotes & Semare, NN Ws. . ccs ccccesex 60 

McClure, Jones & Co., N. Y......... 60 


670 
8 


24 
24 


92 
94 


1300 


126 
124 


195 
192 


353 

355 

355 
79% 
79% 


74 
75 


65 
63 
65 


Miscellaneous Insurance 


‘ 


Henry G. Rolston & Co.,N. Y...... 62 
New York Casualty Co. 
Lew F, Huff & Co., Inc., N. Y...... 134 
, Jones ae a MES Ges: ec 130 
McKinley “3 “i> SP ae 132 
Arthur Atkins & és, ‘Ss ie Usa ateae ae 135 
Niagara Fire 
Arthur Atkins & Co., N. Y.......... 430 


McClure, Jones & Co., 
North River Ins. Co. 

Arthur Atkins & Co., N. Y.......... 250 

Curtis & Sanger, N. V..........-... 245 
rae National 


Henry G. Rolston & Co., N. Y....... 48 
Reliance Fire 
Morley, Wood & Co., Phila......... 34 
McClure, Jones & Co., N. Y......... 35 
Seaboard Sure 
Perez F. Huff & Co., Inc., N. Y...... 63 
Security Ins. of New Haven 
Curtis & Sanger, N. Y.............. 143 
McClure, Jones & Co., N. Y......... 144 
Arthur Atkins & Co., N. V.......... 144 
St. Paul F. & M. Ins, Co 
2 tS. S re 225 
McClure, Jones & Co., N. Y......... 225 
Perez F. Huff & Co., Inc., Wa iin ors 225 
Stuyvesant 
Arthur Atkins & Co., N. Y.......... 300 
McClure, Jones & Co., N. + fe wn aplt << 300 
Henry G. Rolston & Co., én 307 
Transportation Insurance 
Perez F, Huff & Co., 4 ¥- Waris 54 
uate Weewewe 53 
Curtia & Gamger, 0. Woe. coc ec cee 360 
Mansfield & Co., N. Y.............. 360 
4 Jones & Cas Ms Wiens 360 
U. S. Fire Ins. 
‘Arthur Atkins & CMW cusaweiines 350 
Perez F, Huff & Co., "Inc., (Pee 350 
Curtis & Sanger, N. ‘  ehpeeeeehe 350 
McClure, Jones & Co., N. Y... 350 
Universal Ins, Co. 
Arthur Atkins & Oe Wea Sarena oxen 82 
McClure, Jones & Co., N. Y......... 81 
United States Merchants & Shippers 
Arthur Atkins & Co., N. Y.......... 380 
McClure, Jones & Co., N. Y......... 375 
Victory Insurance Co. 
Morley Wood & Co., Phila.......... 33 
Virginia F, & M. 
GN GP NINE ROS coos lec ccscice'c 145 
Westchester Fire 
McKinley & Co., N. Y............. 86 
Curtis & Sanger, N. iy Giieaideste gives s% 86 
McClure, Jones & Co., ness 85 
Perez F. Huff & Co., ta NX ‘pes 85 
*Ex dividend. 
NEW ENGLAND'STOCKS 
American Investment Secuities Co. 
Chas. A. Day & Co., Inc., Boston... . 17 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston. ... 15 
Boston Insurance 
Chas. A. Day & Co. Inc., Boston.... 1000 
Lewis & Co., Hartiord.............. 1000 
Capitol Fire Ins. Go. 
has. A. Day & Co., Inc., Boston: 
— ee dclccedeceRAkenencce 95 
Ni as cdbbir centr addhdhees 285 
—— National Life ins. Co. 
A. Day & Co., Inc., Boston.... 305 
Conveyancers itle Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 100 
Mass. Bond. & Ins. Co. 
Chas. A. Day & Co., “Inc., Boston.... 630 
Mass. Title Ins., Pfd. 
Chas. A. Day *& Co., Inc., Boston. ... 25 
New England Fire 
Chas. A. Day & Co., Inc., Boston... . 58 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 420 
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139 
445 
446 
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37 
39 


"148 


35 
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Victory 
Reliance 
Fire Association 





PHILADELPHIA STOCK 
EXCHANGES 


| 333 Chestnut Street 
PHILADELPHIA, FA. 


Ins. Co. of North America 


MORLEY, WOOD & CO. 


MEMBERS NEW YORK AND 


New York Phone, Whitehall 2300 





_| 





FOR INVESTMENT 





Bankers Ind. Ins. Co. 
Lincoln Fire 


American Alliance 





30 Broad Street 
New York City 
Phone: Hanover 1114 


4 





BANK & INSURANCE STOCKS 


Ins. Securities of New Orleans 
Guardian Fire Ass. Corp. 


HENRY G. ROLSTON & CO. 
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4a ily Premium plan. 
0. CG L. BUILDING 


Same Rates for Males and Females. 


Our Agents Have 


A Wider Field— 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for | 


| | 
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Males and Females alike. ADAMS ST. Sse 
Standard and Substandard Risk Contracts, i. e. less work for nothing. Gj Comttnaneat Sl Chee s 
= Cuma > Stock Q 

We have openings in Ala., Ark., Dela., D. G, Fila., Ga., fil, Ta., o Nat'l. Bk. cE Eachenge > re 
Kans., Md., Mich., Minn., N. M., Ohkla., S. D., W. Va. a EE QUINCY ST. = i 
Old | Fed- Illinois = [7/8 & 
Colonyf eral | w e 

THE OLD COLONY LIFE INSURANCE COMPANY = =i]. 3] Mechane 

B. R. NUESKE, President ceeds Board 
The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through pene Trade | 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Are You Still A Sub Agent? 


Ambitious and Successful Men and 
Women prefer to Build, Own and 
Manage a business for themselves 


WHY NOT BECOME A GENERAL AGENT? 


Our plan provides an agreement for build- 
ing, ownership and management of success- 
ful General Agencies in the states of 


ARKANSAS, LOUISIANA, TEXAS and 
OKLAHOMA 
Your communication will be treated with 


confidence 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE 


INSURANCE COMPANY 
Shreveport, La. 


























Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of 


the Birthday dates of your 
policyholders. 


The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Use the coupon 
NOW! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


cent eeienene ememmenenaenttieatean ti ceceaceattiacaettedieenettiecameinniiaeenen tiene ti es 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: You may send me literature describing the.Life Insur- 


ance Register. 
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We should keep this in mind: The American 
people have raised their standard of living and 
conditions have raised the cost of living to a 
point where a dollar is only about one-third as 
large as it used to be. This suggests additional 
insurance for those already insured as well as 
larger initial policies for the new insurer; and 
judging from the tremendous business now 
being written, this is not a theory but is actu- 
ally working out ® practice. Therefore, most 
important of all is for us to keep up with the 
times and not underestimate the opportunities 
afforded by the steady growth and the ever- 
expanding business of North America, both in 
our own and in every other line. An agent 
should not overlook the fact that people no 
longer walk nor ride in cheap vehicles. They 
now travel in automobiles. Do not forget this 
when you meet the man you insured a few 
years ago for one thousand dollars. He will 
take ten thousand today. The unit has been 
raised. 

Remember also that increase always means 
still greater increase. Every birth is a sug- 
gestion. Every marriage brings a new condi- 
tion that calls for life insurance. Every rejec- 
tion or death without life insurance is a force- 
ful reminder of the danger of delay or of the 
results of neglect. Every claim paid is a con- 
vincing demonstration. In fact, almost every 
condition in life, directly or indirectly, from 
one angle or another, points to life insurance. 
There is no end to it; and the more life insur- 
ance there is sold, the more there is to be sold. 

In view of the foregoing, can any one doubt 
the future? Compare the present with the time 
when only the very few insured, and they for 
small amounts; when most people were either 
skeptical of companies, or for various reasons 
opposed to life insurance itself; when monthly 
income insurance, commercial insurance, group 
insurance, insurance on the lives of women, 
and all the modern forms of policies now is- 
sued were unknown, and it should then be clear 
that life insurance has only started. To-day 
policies are issued to meet every condition in 
life and, everybody, from the children in the 
industrial centers who have small industrial 
policies, on up to the multi-millionaire, is edu- 
cated to life insurance. It has now become 
universal. 

How many life insurance men appreciate as 
they should the dignity, healthfulness, inde- 





_No permission is given to reprint this article, copy- 
righted by The Spectator Company. 





A Great Future 


By Wituiam T. Nasu 


(Second Instalment) 





Since its publication by The Specta- 
tor Company, the leaflet A Great Future 
has enjoyed a wide sale among companies 
and general agents. It depicts the possi- 
bilities of a life insurance career, show- 
ing in Mr. Nash’s inimitable style the 
golden opportunities available for the 
efficient agent. It is now being repub- 
lished in THE SPECTATOR in two instal- 
ments of which the accompanying article 
is the second.—Epiror’s Note. 











pendence, and money-making opportunities and 
the numerous other advantages of their busi- 
ness, to say nothing of the wonderful future 
which is now before them? Those who do, you 
may rest assured, are getting their reward. 
Those who do not should invoice themselves, 
measure themselves, study themselves and 
learn, if possible, the trouble. It can be 
no fault of the business itself when thousands 
of others are growing well off, if not to say 
rich, in the same business. With wealth and 
prosperity abounding everywhere—in the cities, 
in the small towns, on the farm—and with every 
healthy man and woman a prospect for life in- 
surance, the life agent may truly count his 
blessings and blame only himself if he fails to 
exert his very best efforts. Life is short at 
best. One’s productive years, or, we might say, 
an agent’s best selling years, are very short, 
and now, under these extremely favorable con- 
ditions, he should lose no time in making him- 
self comfortable and independent for the re- 
mainder of his days. There is the opportunity. 
Do not throw it away. 


A Worp To ProspEcTiIvE AGENTS 
Recently, in the Chicago Examiner, Her- 
bert Kaufman, the able thinker and writer, ad- 
dresses the young man, under the caption “The 

Road That Never Widens,”’} as follows: 
“You can’t become an all-round swimmer 
where the water isn’t deep enough for diving. 
There’s small hope of developing in a business 
with restricted possibilities. Don’t waste time 
with shallow opportunities. Investigate the 
dimensions of an occupation and if its limits 
are evident, don’t invest your youth and vitality 
at a handicap. Some work, in contrast with 
other situations, pays a bigger initial wage, but 


+Reproduced by permission from Herbert Kaufman’s 
Weekly Page. Copyright, 1916, by Herbert Kaufman. 
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holds out slight prospect of promotion. Salary 
advances after a while are only to be secured 
with the rise in living costs. Increases of that 
sort aren’t actual—the net continues to be the 
same. Therein lie the disadvantages of many 
standardized trades; after a certain point has 
been reached, pay is practically fixed. It’s a 
poorly chosen road that doesn’t widen as it 
lengthens.” 

Indeed, life insurance is a road that “widens. 
as it lengthens,” and upon which a young man 
will not “invest his youth and vitality at a 
handicap,” although many are doing so in other 
lines of employment. If you doubt this, go 
into the large establishments in the city and 
look at the baldheaded and prematurely gray- 
haired young men and the bent over older men, 
many of them colorless and spiritless, as they 
work by the clock, under artificial light in a 
bad atmosphere, deprived of God’s fresh air 
and sunshine—a jail. 

It is a very easy matter for a young man to 
allow himself to fall into some little clerkship— 
some small “job” where little resourcefulness 
or independent thinking is required of him— 
there to remain, there to shrink until he be- 
comes a mere machine and his initiative, genius 
and courage are dead. If a young man can 
hope to develop, his employment must be of a 
nature to continually demand the very best 
there is in him; it must call out initiative, tact, 
decision, courage. 

Such a business is life insurance. Many life 
insurance salesmen who were born with no un- 
usual ability have nevertheless become well off. 
It was very largely the business that developed 
them. As Mr. Kaufman would express it, they 
chose the road that “widens as it lengthens.” 
So, also, did Charles M. Schwab. And do not 
forget that Mr. Schwab is an agent. When- 
ever his company has bonds to sell, he goes out 
and sells them: Whenever a big European 
order for steel is in sight, it is “Charlie” 
Schwab himself who goes after it. It is not 
beneath Mr. Schwab’s dignity to be an agent 
and solicit orders for whatever his company 
has to sell. In fact, one must be “either an 
agent or an instrument.” Mr. Schwab chose 
to be an agent, while the young man who drops 
into a small position and is satisfied to remain 
there is an instrument and soon will become a 
machine. 

Life insurance is anything but a stale or un- 
interesting business. There is just enough 
speculation about it to make it particularly and 









Life Insurance ( 
Educational 


Et eee et 


Thursday 








intensely fascinating. And when an agent, as 
a result of his own personal efforts, is enabled 
to go into a home and lay down a check that 
will insure the comfort and independence of 
that family, he will then have discovered the 
real heart beat of life insurance. Unfortunate 
indeed is the man who engages in a business 
which will not arouse his best self, or from 
which he can draw no inspiration, and which 
he cannot from the cold dollar alone. It is 
only natural, therefore that life insurance 
should appeal, which it does, to men of high 
ideals. 

In what other business, offering equal or 
similar advantages, are you enabled to engage 
without capital of your own? Here you have 
your company’s organization and its vast re- 
sources behind you, without investment or risk 
on your part. It matters not how large your 
business may grow to be, you are given ample 
time to collect from your applicants before 
having to settle with the company. And unlike 
the merchant who must risk his profits back in 
his business to accommodate an increasing trade, 
you can safely invest yours to yield an income. 
Your stock in trade is your knowledge of the 
business; your energy; your personality, your 
acquaintance, your standing—all together, your 
ability to sell life insurance, which cannot burn, 
run away, or be taken from you. If for health’s 
sake, or any other reason, a change of climate 
might become necessary, or you should wish 
to live in another part of the country, you 
have no stock of goods to sacrifice, but can go 
and take your business with you. In hard 
times, when the merchant finds himself with 
his goods trusted out or unsalable, and rent, 
clerk hire, and other fixed charges to meet, 
your business will be affected least of all. 
When business is running at a loss and values 
are shrinking. business men and others turn 
to life insurance as the one thing that will 
offset this depreciation and pay their debts, 
should they be taken away at such a time. 
Even when on your vacation, business often 
may come to you with little effort. Many an 
application has been either written or arranged 
for in camp, or on the hunting or fishing 
ground. Wherever there are people, you can 
sell life insurance. 

This really is a wonderful business. It is 
a small business only for those who will per- 
mit it to be such. Small fish take to shallow 
water, and it is only to the agent who actually 
requires and demands more room that the road 
will “widen as it lengthens.” Life insurance 
salesmen are well paid. How well, of course, 
depends on the agent himself. That is the 
beauty of it. An agent can have no handicap 
other than himself. To prove it, some earn 
$25,000 or more a year, while others, represent- 
ing the same company in the very same terri- 
tory, earn perhaps $1000 or $2000 a year. But 
there are hundreds and hundreds whose in- 
comes range from $5000 to $25,000, and many 
are much larger. Together with all its nume- 
rous other advantages, life insurance is a 
money-making business for the man who will 
think, plan, work, and handle himself half 
right and the business itself will go a 


long way toward bringing all these virtues 
out. Moreover, it is the most independent busi- 
ness on earth. Nor is experience necessary to 
begin. One can start right in and make money 
from the first, getting his education as he goes 
along. As proof, here are a few examples 
taken from “Multiplying Your Income”: <A 
former telegraph operator at a small station is 
now earning $7000 a year. A former poor 
Irish boy—helper in a coal mine in Pennsyl- 
vania—now has a large income from life insur- 
ance. A clerk at $40 a month took up life in- 
surance at the age of 19; at 22 he was earning 
$3500 and at 30 twice that. A former $1200 
a year dry goods salesman is earning $3000 
at life insurance, age 28. A former bank teller 
at $1500 a year earned at life insurance his first 
year $4000, and later on increased it to $11,000. 
There are hundreds and hundreds of such cases. 
And these are not men of extraordinary ability ; 
they are just plain, average, every-day men 
like yourself, and what they can do almost any 
other average man can do, if he only thinks so 


(Continued on page 31) 





WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no _ better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 
NEW STANDARD POLICIES, LOW: RATES, 


Rid Bub visioht HoRPLEL? (ASOME 
GUARANTEED SETTLEMENTS. - 


TERRITORY OPEN | 
INDIANA Bag is NESSELS nt 


K 
AND CALIFORNI x oe 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 

















North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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The Appendicitis Record of 1926 
(Continued from page 11) 

that the disease is actually much less common 
than among civilized races. There are those 
who attribute the high incidence of appendicitis 
to excessive meat eating. In the last few years 
there have been frequent discussions on appen- 
dicitis and vegetarianism in the British Medical 
Journal which, however, prove inconclusive, 
but I may quote a single observation by Dr. H. 
Williamson, Captain I. M. S., to the effect 
that “I fear, however, that so long as eating 
and drinking hold their places among the chief 
pleasures of Western civilization we shall con- 
tinue to suffer from alimentary sepsis.” 

There are also those wht attribute appendi- 
citis to an infective organism and a claim has 
been put forward by two writers that, “an or- 
ganism, isolated from six cases of appendicitis, 
played an important part in this disease,” but 
here again the evidence is incomplete and not 
supported by any other data suggestive of pe- 
riodicity in frequency which is inherent in 
practically all infectious diseases. A Hamil- 
ton Bailey of Birmingham, in a contribution to 
the British Medical Journal under date of 
September 18, 1926, observes that “the increase 
of appendicitis during the present century has 
been attributed to the increased consumption 
of imported meat, both tinned and frozen, and 
the decreased consumption of vegetables con- 
taining a plentiful supply of cellulose. If this 
theory were correct we would expect to find 
vegetarians immune from the disease. At the 
present time I have a case under my care of 
acute gangrenous appendicitis in a boy of 10, 
whose parents and himself have been life-long 
vegetarians.” Of course, no single case has 
much significance in discussion of this kind. 

The whole subject of acute appendicitis has 
been discussed in detail by Dr. John B. Hunter 
in a contribution to the British Medical Jour- 
nal of March 19, 1927. From this article I 
quote the following table of appendicitis deaths 
for 1915-1925: 


DEATHS FROM Ate = ENGLAND AND 


WALES, 1915-19: 
Vear Male F oie Total 
LS err 1441 1 2503 
BRS ania denis 09%. 1474 1129 2603 
MS bias 5s u-cales 1390 1053 2443 
| Ree 1298 1118 2316 
eer 1278 1151 2429 
1 Rare 1389 1142 2531 
J. ESS Aer ae 1474 1237 2711 
| eer re 1524 1211 2735 
NG 16h adn, 06 dest 1608 1218 2826 
See 1545 1211 2756 
WES Ga a's usn'ee he 1624 1238 2862 


I am able to amplify this table by frequency 
rates per 100,000 of population as given in the 
last annual report of the Registrar General 
for 1925 with distinction of sex: 


aieeeiinensiniale’” APPENDICITIS IN ENGLAND 


WALES, 1915-1925 
wg per 100,000) 

Male Female Total 
8.1 5.5 6.7 
8.5 5.8 7.0 
8.2 5.4 6.6 
7.5 §.7 6.5 
7.4 5.9 6.6 
7.8 5.8 6.7 
8.2 6.2 7.2 
8.4 6.1 7.2 
8.8 6.1 7.4 
8.3 6.0 7.5 
8.7 6.1 7.4 


This table shows that the death rate from 
appendicitis in England and Wales has not un- 


II.—APPENDICITIS IN 116 AMERICAN CITIES 
1925. 
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dergone very material modifications during the 
last ten years, in marked contrast to the in- 
creasing death rate from this disease in the 
United States. 

I had hoped to be able to give some statistics 
of operative mortality from appendicitis but 
the available data seem not to justify their 
used. It is, however, probably safe to say that 
in normal operative procedure the mortality 
should not exceed 2 per cent. When general 
peritonitis cases are included in the calculation 
the mortality rate may rise as high as 5 per 
cent. Early operations in appendicitis, as in 
cancer, are, therefore, of the very first impor- 
tance, but there are those who believe that non- 
surgical treatment is even more effective in sav- 
ing lives, and some excellent results in this re- 
spect are on record. But they are in all 
probability cases in which the disease had not 
advanced to a sufficiently serious condition to 
necessitate prompt surgical action. In few 
directions can periodical medical examinations 
be of greater value than in the early diagnosis 
of symptoms suggestive of an inflamed appen- 
dix. 

Many times the appendix is found to be seri- 
ously inflamed during gynzcological operations. 
In such cases the appendix is, as a rule, re- 
moved with other diseased portions of the body 
as a safety precaution for the future. In an 
address on the “Influence of Appendix on 
Gynecological Surgery,” by Dr. R. S. Stat- 
ham, in the British Medical Journal of May 
8 and 15, 1926, I find a table which is here re- 
produced, of 300 gynaecological operations in 
which in 91 cases the appendix was removed, 
having been found in an acute inflamed condi- 
tion in 23, in a chronic inflamed condition in 
53 and in a slightly inflamed condition in 15. 
Acute cases are defined as those “with definite 
perforation or abscess formation,’ while 
chronic cases are defined as cases “which had 
previously suffered from a well marked ap- 
pendicular inflammation with definite adhe- 
sions, kinks, etc.” Slight cases imply “definite 
changes and adhesions (apart from anatomical 
ones) but not so well marked as to make it 
certain that the appendix, per se, was suffi- 
ciently diseased to cause the pain or other 
symptoms complained of.” 
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Nothing is more common than to meet per- 
sons who have suffered such pains for years, 
and while being apprehensive of the need of 
an operation have not consulted qualified med- 
ical advice. In a discussion of “Factors In- 
fluencing Appendicitis Mortality’? based on the 
results of 11,400 cases; by Dr. Frederick C. 


Warnshuis of Grand Rapids, Mich., published 
in the Journal of the American Medical Asso- 
ciation for February 13, 1926, some exceedingly 
interesting figures are given which are repro- 
duced in their entirety. The names of the 


which involves the sacrifice of countless lives 
at the present time, which from an economic 
point of view represent the highest potential 
value of the State. The whole situation is not 
without hope for the future, but study and re- 














hospitals, however, are omitted for want of search should be persevered in to reach the 
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MORTALITY FROM APPENDICITIS BY DIVI- 
SIONAL PERIODS OF LIFE IN THE U.S. 
REGISTRATION STATES, 1924 


White Population 


I regret that I cannot enlarge upon the age 
factor in appendicitis, as to which, however, 
it may be said very briefly that the maximum 














: ; Deaths 
number of deaths in the American experience Male Female 
: 5 380 283 
occurs at ages 15-19 years for the white male 545 478 
population and at ages 5-9 years for the white be rh 
female population. The information is abbre- 626 363 
; ‘. ‘ A 2 543 368 
viated in the table at the conclusion of this ar- 554 349 
: 577 357 
ticle. 583 334 
Finally, it may be said that the early ob- 472 po 
servations of Dr. Howard Kelley that appendi- = pr 
citis was much less common among the col- aus 147 
ored than among the white population is prob- 69 76 
30 26 
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23 53 15 Soon there came an auto crash 
300 9 9 And the man was badly smashed, 


His decision, “Not today!” 
Made his family dig to pay 
All expenses of the funeral, right away. 


—Sipney A. Foster. 





ably not supported by the facts, but I have not 
been able to consider this question on the basis 
of the required special tabulation, which as yet 
has not been made. I think, however, that I 
have sufficiently emphasized the great impor- 
tance of a more thorough study of the facts 
which enter into the appendicitis situation, 


—The proceedings of the 1927 annual meeting of 
the Legal Section of the American Life Convention 
have been issued and make a book of 228 pages. 
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A Great Future 
(Concluded from page 28) 


and will apply himself. As you have seen, some 
gave up fairly good salaries to engage in life 
insurance, and one who has the courage to do 
that will have enough grit and confidence in 
himself to succeed. Almost any man who is 
worth $1200 a year as a salesman for some- 
body else ought to be worth several times that 
amount as a salesman for himself; for if he 
has any spirit at all, he will gather force and 
inspiration from being in business for himself 
and building up something for the future, to 
say nothng of the glorious privilege of being 
his own “boss.” 


As a salaried man, you are handicapped at 
best, and in spite of yourself, even though you 
may advance. Many things can happen. Your 
employer may fail, or die, or go out of busi- 
ness. He may be a “hard taskmaster” and pay 
you as little as he can. “The boss” may take 
a dislike to you through no fault of your own, 
er wish to give your place to a younger man. 
Any of these things may happen to you (just 
as they do to many others every day )—and hap- 
pen after you are past forty and have a family 
on your hands. Then what? Your employment 
had not been of the kind to develop the raw 
material that was in you as a young man and 
which has now become dead. At any rate, 
human nature is too treacherous and uncertain 
to warrant any man in needlessly placing him- 
self at the mercy of or risking his future in 
the hands of a single individual. Remember, 








30th Anniversary 
Marks Great 


Progress 


An exceptional list of new policies and 
features was added to the equipment 
of our agents in 1927—our 30th an- 
niversary year. Here are a few: 
Individual Rserve policies with non-for- 
feiture values, rates on American Men 
Table 
Juvenile policies, ages one day to 14 
years 
Adult rates extended to 65 years 
Quarterly premium rates 
Big Dollar policy, $1.00 a month all 
ages—one day to 59 years 
We are now entered in twenty states. 
Splendid open territory available, con- 
tracts liberal. Over $100,000,000 insur- 
ance; 65,000 policyholders; $6,500,000 
assets; nearly $10,000,000 in claims 
paid. 


Illinois Bankers 
Life Association 
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JOHN HANCOCK SERIES 


THRIFT WEEK and 
the HOME BUDGET 


DURING JANUARY, from the 17th to the 28rd, the country generally, and life underwriters in 
particular, will be concentrating their attention on the Thrift tie. 


Gradually the Thrift Movement, which began in a desultory way,.is being e ded-as well as 
controlled and directed by a National Committee with headquarters in New 


This organization is known as the National Thrift Committee. 
companies and the banks have been the most active promotors of the movement. 


All begin to realize that one of the defects of a growing and prosperous country like the United 
States is the inclination to spend up to the limit, and very often beyond. 


The Thrift movement is teaching us that a little more thought in budgeting the income, a little 
more care in overseeing the outgo, simply gives greater value for the expenditure. 


The John Hancock Home Budget Sheet has been a great factor in extending Thrift education. 
Copies on application to Inquiry Bureau, 197 Clarendon St., Boston, Mass. 


Thrift and Budgets go Hand in Hand, and 
is Inseparably Linked 


SIXTY-FIVE YEARS IN BUSINESS 
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also, that “necessity,” to the payroll, “is the 
mother of invention.” A salary has been a 
blight to many a young man. Therefore, estab- 
lish a business for yourself “Elevate your 
sights” that you may look above the little posi- 
tions of “restricted possibilities” which anybody 
can fill, and get out into the big, broad open, 
where you can grow, develop, build up an inde- 
pendent income for yourself and be master of 
your own future. Life insurance affords you 
the opportunity, and one of the very best op- 
portunities open to the young man to-day. 





Broadcasting Thrift Message 

In connection with the general campaign on 
the subject of thrift during the week of Jan- 
uary 17-23, the John Hancock Mutual Life In- 
surance Company of Boston is repeating a radio 
broadcast on this subject, similar to its mes- 
sage on the same subject, broadcasted in Jan- 
uary, 1927. 

The subject is treated with general reference 
to the interest shown by Y. M. C. A. organiza- 
tions, banks, life insurance companies, and 
others, with some reference to the John Han- 
cock budget campaign which has been conducted 
by that company for four or five years, and 


-which is right in line with the thrift movement. 


The John Hancock broadcast will be done 
through the first-class stations located generally 
throughout the country, and in many cases the 
broadcast will be done by members of the John 
Hancock field force. 





Agents Get Airplane Trip as Reward 

Aparty of representatives of the Detroit Life 
Insurance Company, of Detroit, members of the 
Detroit City agency, were guests of Vice-Presi- 
dent Willard E. King on an airplane trip to 
Cleveland and return, Tuesday, December 27. 

This trip was a reward for special work on 
the part of the agents during the month of No- 
vember, and it is believed that this is the first 
time that such a reward has been made .0o life 
insurance salesmen. 

The men accompanying Mr. King, were John 
S. Cooper, E. F. Foley, Arago Guck, Frank S. 
Mack, and Frank J. Quinn. The monoplane 


31 





of the “Wise Birds’ Club” was used, and the 
pilot was Mr. Leonard Flo. 

The party left the Ford Airport at 10:30 
a. m., and arrived at Cleveland for luncheon, 
returning to Detroit in the afternoon. 


Big Life Policy on Young Contractor 

Cuicaco, Int., January 2A five hundred 
thousand dollar line of life insurance was placed 
upon a 28-year-old man here last week by 
Louis A. Breskin, assistant manager of the 
Kellogg Agency of the Equitable Life of New 
York, which is thought to give the assured 
more insurance than any other man his age in 
Chicago. The purchaser was Samuel E. Schul- 
man, president of the Reliance Company, build- 
ing contractors, and the insurance is designed 
as further protection for building enterprises 
now under way by the company. Schulman in 
all has $650,000 of insurance. 

The policy was placed in the following: 
Equitable, $197,000; John Hancock, $150,000; 
Mutual of New York, $100,000; and the Home 
Life, $53,000. Part of the policy is convertible 
term, which is expected to be placed in perma- 
nent form within two years. 
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CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkweed Blidg., Kansas City, Me. 
Capital and Surplus, $1,011,220.93 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING DENNIS HUDSON 
President Vice-President and 
Manager of Agencies 
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FREDERICK RICHA2DSON, United Statos Manage 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 











OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 

















Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

aan oH Policies—Life, Group, Accident and 
t 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 





Another ATLANTIC Advantage! 


New Low Rates on 
Non-Participating Policies 
Effective January 1, 1928 


Atlantic Life Insurance Company 
Richmond, Virginia 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date iti every respect. 
Capitan POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary ohn J. Gallagher, Treasurer 
Dr. E. non Kyle, Medical Director 
Philadelphia, Pa. 





Independence Square 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. ent contracts. First-class Company. No 
Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY «= = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
sold sali mi CASUALTY COMPANY = = DETROIT, MICH, 
(Same Management as Federal Casualty Company.) 











C, EB. Clarke, President J. R. Aathony, Jr. Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Iasurance Commercial and Industrial 





“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 




















‘‘Keep Southern Money at Home’’ 
YOUNG Foner Pq = are already successful but looking for 


longer comers te the Field, Policy Contracts 
Sense meng of « rene ese Company i in Dixie” and We 
Will Grow Together. 

CHAS. M. McCABE, President. 


Otton States 








Ja INSURANCE CO-#asuvitte, Tenn. 
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THE SPECTATOR 
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of the Star Life Insurance Company, 

sat at his desk in his office at the “Col- 
lege Arms.” His head was bowed down and 
his heart was very heavy. 

He had been in Edgehill a matter of three 
weeks or so and most of his time had been 
spent in getting to know people and in making 
friends. In this he experienced little difficulty 
for he was one of those fortunate individuals 
whom people take to naturally. 

One of the first calls he made after he arrived 
in Edgehill was at the butcher’s shop, a few 
steps down the street from the hotel. The 
butcher himself was out, but he had struck up 
a friendship with his assistant, Patrick Mahoney, 
a young man of 21 with fair curly hair and a 
twinkle in his blue eyes. 

Mahoney had told him about himself and his 
home life: of his father who kept a grocery 
store in a nearby village; of the struggle he 
had to make both ends meet on account of a 


TWO 


Jo BENSON, recently appointed agent 








agents 


We have two new terri- 
tories for two good men 
under real general 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 


Michael’s Hero 


By Hersert P. BicKLEy 





In this, the third of the Jud Benson 
series, the author has used facts—the story 
is a true one and relates to a French- 
Canadian lad who is known to the author. 
More of these stories will appear from 
time to time in the Life Insurance Educa- 
tional Section of THE SPpECTATOR.— 
Epiror’s Norte. 











large family of children of whom Patrick was 
the eldest and his little six-year-old brother, 
Michael, the youngest. 

Michael, it appeared, was a cripple, and on 
that account Patrick had made him his partic- 
ular charge. 

Every Saturday night when Patrick set out 
on that six mile walk, to spend Sunday at home, 
he carried in his coat pocket some little thing 
for Michael. Sometimes it was a box of candy ; 
a slate; a cheap mechanical toy; a box of 


MEN 

















contracts. 







soldiers ;—there was always something for the 

little fellow to look forward to and he was 

never disappointed. 

Jud became very friendly with Patrick. He 
drove him over to his home once or twice 
where he met the other members of Mahoney’s 
family, who received him warmly; chiefly, per- 
haps, because he was a friend of their beloved 
Patrick. 

If Patrick loved his younger brothers and 
sisters it is not stretching the point to say that 
they simply adored him, and in the case of 
young Michael this adoration amounted to un- 
disguised worship; and who shall say that he 
was not worthy of it all? 

One Thursday morning bright and early Jud 
started out in his automobile in search of new 
friends. He had only gone a few yards down 
the street when he noticed a small crowd gath- 
ered in front of the butcher’s shop. 

He immediately drew into the curb and went 
to see what the excitement was about. 

An ominous silence hung over the little group. 
“What’s the matter?” he enquired of the first 
individual he approached. 

“It’s Mahoney, Mr. Benson,” was the reply, 
“he’s been hurt and they’ve just sent for the 
doctor.” 

“Mahoney hurt?” said Jud, “not seriously I 
hope,—what was it? Quick, tell me about it.” 

“Well, it was like this you see Mr. Benson,” 
replied the man, with a huskiness in his voice 
which made it difficult for him to proceed, “it 
appears that Patrick was going to kill a sheep 
in the stable this morning and it broke away 
and started running around with Pat after it. 
Now all this fuss going on just behind her, 
scared a quiet old cow, which was tied up in 
one of the stalls and she started lashing out 
with her heels just as Pat was passing in full 
pursuit after the sheep. She caught Pat square 
in the stomach. Mr. Benson and I don’t think 

the doctor will be able to do much for him— 
he looks to me like he was going—he has that 
same look that they used to have in France— 
poor Patrick! I can’t tell you how I love that 
boy, sir. , We all of us love him in Edgehill.” 

Jud squeezed the man’s hand as he turned 
away to hide a tear. 

“Don’t give up hope yet, Mr. Adams,” he 
said, “perhaps the doctor will be able to pull 
him through; here he comes now.” 

A few minutes later the doctor came out of 
the shop and approached Jud. “Mr. Benson,” 
he said, and his face was very grave, “I am go- 
ing to commandeer you and your car at once. 
Our only hope is to get him to the hospital at 











THE SERVICE LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 
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Thursday 














Westberry with as little delay as possible. The 
road runs past his home, as you know, but we 
must not stop on any account. I will go with 
you in your car and Jake Larkin here will 
follow in my sedan and pick up Mr. and Mrs. 
Mahoney on the way.” 


After doing what he could at the hospital 
Jud had come back to Edgehill. He saw that 
the Mahoney children were being cared for and 
it was now Tuesday night. Patrick had passed 
away early on Saturday morning. 

A gentle tapping at the door roused Jud 
from his meditations. “Come in,” he called. 

Jake Larkin poked his head in, and after 
making sure that there was no one else present, 
entered and took his usual seat on the coils by 
the window. 

For some time neither spoke. 

Presently Jake broke the silence. “I’ve just 
come from the Mahoney’s, Mr. Benson, and I 
wanted to tell you something about Pat which 
his Mother has just told me.” 

“You know, sir, it is pretty generally believed 
that Pat never regained consciousness after he 
was hurt, but Mrs. Mahoney says that around 
about 10 o’clock Friday night he came to and 
said a few words to her. 

“He was suffering intense pain and apparently 
realized that he had only a few minutes to live; 
but he still smiled in that old lovable way he 
had and said, ‘Don’t cry, mother—don’t worry 
about me—I’m all right and ready to go, but 
take care of little Michael when I’m gone— 
he’s lame and can’t look after himself like other 
children can—take good care of him, mother.’ 











unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large on for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 


















Then he was gone.” 
“A young boy of twenty-one,” mused Jud, 
“earning his living in a village butcher’s shop.” 
“Do you know Jake,” he continued after a 
pause, “that Patrick has left eight thousand 
dollars of life insurance to his mother to help 
take care ef that little crippled brother ?” 


Girard Life Insurance Company New 
Dividend Scale for 1928 

Below will be found the comparison of the 
1928 dividend scale of the Girard Life Insur- 
ance Company with last year’s schedule. It 
will be observed that the dividends which be- 
come effective January 1, 1928, show an appre- 
ciable increase over those paid in 1927. The 
table, as follows, presents excerpts for whole 


life, 20-payment life and 20-year endowment 


forms: 
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ISSUES 1914-1925 INCLUSIVE 
WHOLE LIFE 
25 35 45 55 
$21.23 $27.56 $38.76 $59.80 
New Old New Old New Old New 
$4.14 $4.91 $4.66 $5.76 $5.85 $7.31 $9.07$10. 66 
4.28 5.07 4.87 5.99 6.27 7.68 9.76 11.02 
4.64 5.58 5.47 6.73 7.46 9.03 11.48 12.00 


20-PAYMENT LIFE 
25 35 45 55 


o 
$31.48 $37.99 $48.24 $66.38 
New Old New Old New Ol New 
$5.28 $6.13 $5.82 $6.95 $6.90 $8.38 $9.77$11.38 
5.55 6.45 6.16 7.33 7.40 8.89 10.49 11.84 
6.27 7.40 7.10 8.50 8.82 10.56 12.19 13.04 


20-YEAR ENDOWMENT 
25 35 45 


55 
$49.05 $50.60 $54.79 $66.85 
New Old New Old New Old New 
$5.24 $6.48 $5.11 $6.60 $5.27 $7.07 $7.00 $8.82 

5.76 7.12 5.63 7.22 5.88 7.72 7.78 Sae8 


7.23 9.00 7.11 9.10 7.53 9.75 9.40 10.69. 
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AMERICAN 
CENTRAL 


Insurance Co. 
INDIANAPOLIS 








Established 1899 








PRESIDENT 








HERBERT M. WOOLLEN 














HE construction of a fine, lasting 

Life Insurance structure depends 

to a great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be “the right place 
for the right man.”’ 



















THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 

























